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Get to know me 

Naomi Marty, AAMS®  
Senior Vice President -- Investments

(970) 385-3974 
naomi.marty@wfadvisors.com  
www.Naomi-Marty.com

Focus 
As a Financial Advisor, I am passionate about helping my clients thrive in their 
personal and professional lives. I work with a select group of individuals, families, 
and businesses who value sound advice as they navigate complex financial 
matters. I enjoy working with next-door millionaires, real people with real stories 
of how they accumulated their wealth. 

Professional Accomplishments 
• Earned Accredited Asset Management Specialist℠ designation through the 

College for Financial Planning

• Have served in the financial services industry for over a decade

• Earned Bachelor of Science in Business degree with a concentration in Finance 
from the University of Phoenix

• Earned Series 7 and 66 security registrations

• Licensed in Colorado life, accident, and health insurances 

• Completed an intensive and comprehensive multi-year training program for 
Financial Advisors 

Values
Born and raised in the western suburbs of Chicago, I am from a large family with 
a proud Mexican heritage and strong values in faith and family. I believe in having 
compassion for those who need help. The driving force of my approach is to 
educate and speak with the heart of a teacher. 

Outside of business hours
I am a mother and a wife. A sister, daughter, and granddaughter.

My husband, Colton, and I are raising our young children, Natalie and Ford. As a 
family, we enjoy the seasons and activities in southwest Colorado. We take trails 
off the beaten path and tow the travel trailer to new destinations. I’m also an avid 
reader and obtained an associate’s degree in culinary and pastry arts. I’m an apt 
at-home chef and very happy to share high-altitude recipes. 

Why I serve women investors 
Women are increasingly taking control of family finances. Thus, more and more 
women are responsible for managing inherited assets, meeting their family’s 
financial needs, and preserving future generations’ assets. 

My purpose
Because of the growing need to support women investors in their financial 
endeavors, I seek to maximize financial literacy among them by educating and 
building confidence in their financial decision-making. 

Cultivating growth, creating confidence
I’ve served several women over the years who have gained a greater sense of 
purpose in taking control of their financial world, and my ultimate hope is that this 
helps strengthen their family units. When women investors make decisions that 
help them achieve financial success, their families can better utilize their wealth to 
achieve their dreams and long-term goals. 

Strengthening families 
by empowering women 

Want to learn more about 
women and investing? 

View my findings in the  
2021 Affluent Women  
Study and other resources  
at www.Naomi-Marty.com.
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Mission

Retirement

Career change

Selling a business

Education planning

 

Major illness

Divorce

Inheritance

Large purchase

 

Major life events often come with profound financial implications. A trusted 
financial professional should walk with you through these shifts – I am honored  
to serve for my clients in all kinds of life transitions, including: 

It is my mission and purpose as a Financial Advisor to help you succeed financially 
in life. I aim to help strengthen families by guiding them through life’s transitions – 
whether expected or unexpected. 

I believe in empowering clients with:

Greater financial knowledge

A written plan with outlined goals

Strategies to wisely pursue ambitions

Beyond the cookie-cutter investment model 
Investing is the foundational tool for helping my clients take steps toward 
reaching their long-term goals. I’ve crafted an individualized and organized 
process for investment planning and management. 

We begin by discussing you – your priorities, values, goals, dreams, concerns, 
challenges. We discuss where you are and what you hope to achieve. 

I recommend investments to support your goals based on what I learn about 
you (risk tolerance, tax awareness, long- and short-term goals) – I explain the 
implications behind the proposed strategies. 

I build a balanced investment portfolio meant to weather meaningful shifts in 
the markets, adapt through changing market cycles, and provide you confidence 
during times of uncertainty and fear.

We “test drive” your investment plan to see what results could potentially occur 
in different types of markets. 

You approve your investment plan, and we implement it. 

We meet as needed (on Zoom, over the phone, or in person) to review your 
portfolio’s performance and ensure you’re on track to meet your goals. We 
develop/adjust strategies for the upcoming year. 

I send you regular updates via email, mail, phone, or text. 

 

Investment planning process

At every point in the process, I’m happy to answer your 
questions and address your concerns as they arise. 
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My clients want to work 
with a human – someone 
who knows their name, their 
family, and details about their 
life. They want an experience 
that’s more personal than 
calling a 1-800 number. 
 
When we begin working together, 
I value building a relationship 
with you so that I have the fullest 
understanding of your background, 
the things you hope to achieve, 
and your priorities. In the spirit 
of transparency, I am open about 
what you can expect from me and 
what I ask of you in our working 
relationship.

• Time spent getting to know you  
and your family

• Respect, honesty, dignity

• Putting your interests first

• A personalized investment plan 
rooted in your objectives

• Scheduled reviews to help ensure 
you’re on track to meet your goals 

• Holistic, big-picture advice 
throughout your financial journey

• Trust, respect, sincerity, honesty,  
full disclosure

• Responsiveness to requests 

• Commitment to my process

• Full engagement in the planning 
process

• Understanding that I base 
recommendations on the 
information you provide to me

• That I am your sole, primary 
Financial Advisor

Our working relationship

What you can expect 
from me

What I ask of you

Advisory services

• Advisory Programs

• Separately Managed 
Accounts

Alternative investments

• Charitable Gift Funds

• Exchange Funds

• Managed Futures

• Offshore Investments

• Private Equity

• REITs

Banking/lending*

• Certificates of Deposit

• Credit Card

• Home Equity

• Mortgage

• Securities-Backed Lending

Business services

Capital market services

Education planning

• 529 Plans

• Education Savings Plans

Envision® planning

Estate planning strategies

• Charitable Giving

• Insurance

• Trust Services

Executive services

Investment planning

Institutional consulting

• Endowments

• Foundations

Investment products

• Annuities

• Commodities

• Equities/Stocks

• Exchange-Traded Funds 
(ETFs)

• Exchange-Traded Products 
(ETPs)

• Fixed-Income/Bonds

• Futures

• Mutual Funds

• Options

• Unit Investment Trusts

Retirement planning

• Business Retirement Plans

• Individual Retirement 
Accounts (IRAs)

Syndicate

Tax-sensitive investing

Wealth management

To support your holistic plan, we’ll draw from a dynamic, evolving suite of wealth 
management products, solutions, and services. Your plan is designed with your 
personal success in mind.

Wealth management toolbox 

Certain products and services listed are offered through non-bank affiliates of Wells Fargo & Company.

*Lending and other banking services available through the Lending & Banking Services Group of Wells Fargo Advisors (NMLS UI 2234) are offered by banking 
and non-banking affiliates of Wells Fargo & Company, including, but not limited to Wells Fargo Bank, N.A. (NMLSR ID 399801); (Wells Fargo Home Mortgage is 
a division of Wells Fargo Bank, N.A); and Wells Fargo Equipment Finance, Inc. All loans and lines of credit are subject to credit approval, verification and in some 

cases, collateral approval. Products are not available in all states. Certain restrictions apply. Programs, rates, terms and conditions are subject to change without notice. 
Licensed by the New Hampshire banking department.

Without the proper tools, it’s more challenging to build a 
functional and suitable planning structure. Let’s work together  
to build a plan that’s thoroughly customized to your needs.



(970) 259-3900 
naomi.marty@wfadvisors.com  
www.Naomi-Marty.com

200 West College Ave., 2nd Floor 
Durango, CO 81301

Office hours: 
Monday through Friday 
7:30 A.M. – 3:30 P.M. MST 

Let’s have a conversation 

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member FINRA/SIPC, a registered broker dealer and non-bank affiliate of Wells Fargo and Company.  0222-02536

Schedule a time to meet with me 
to discuss your financial goals and 
if we’re a good fit for one another. 
I look forward to learning more 
about your and your family.


