
Investment and Insurance Products are:
• Not Insured by the FDIC or Any Federal Government Agency
• Not a Deposit or Other Obligation of, or Guaranteed by, the Bank or Any Bank Affiliate
• Subject to Investment Risks, Including Possible Loss of the Principal Amount Invested



Start with an Advisory Team 
That Supports Your Goals

We are an advisory team that values cultivating 
long-term and multigenerational relationships 

with our clients. As we work with you to craft and 
execute a plan for your wealth, we maintain a steadfast 
commitment to delivering superior service. Our process 
is clear-cut and driven by your long-term goals and 
what you hope to achieve, financially and beyond.  

Our relationships with clients extend past conversations 
about investments – we spend time getting to know you 
and the things in your life that you care about. For us, 
family always comes first. Our job is to organize your 
finances in a way that best supports your family, future, 
health, priorities, and overall life goals.

EMPOWER
you to be a steward of your 
wealth.

CREATE
an investment plan that 
supports your life goals.
 

FREE
your time and energy for your 
family, friends, and priorities.

OUR MISSION
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Even during difficult financial times, we’ll serve 
as a reliable resource for you. We know from 
experience that unexpected things happen in 
life, and finances can cause added stress during 
transitional moments. We feel honored to help 
you navigate through challenging times. 

BUILD ON 
A STRONG 

FOUNDATION

Our Process

Follow a planning process that keeps your priorities at the forefront 

INTRODUCTORY 
MEETING

• In-person or phone meeting; time for us to learn about each other
• Identify your goals, values, dreams, special concerns, or challenges 1

2FIT DECISION
• By phone, a few days after introductory meeting, to determine  

if we want to take the next steps
•  If yes, move forward with detailed data gathering 

3DISCOVERY

•  In-depth conversation to understand your current circumstances
• Review current statements and discuss risk tolerance, time horizon, 

liquidity needs
• Begin the Envision® plan process

4OVERALL STRATEGY 
RECOMMENDATIONS

• Review your proposed investment strategy and Envision plan
• Upon agreement, open new accounts and transfer assets
• Implement investment strategy

5NEW CLIENT 
WELCOME

• Review first statements
• Confirm individual account instructions and communication preferences 
• Address any additional questions

6
MANAGE YOUR 

COMPREHENSIVE 
INVESTMENT PL AN

7ONGOING  
SERVICE SUPPORT

• Stay connected
• Review and monitor goals and priorities as life events unfold
• Update your investment strategy/Envision plan as needed

• Examine full balance sheet
• Trust and estate planning strategies
• Special needs and elder care planning 

• Charitable giving
• Business succession strategies
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Creating a plan that satisfies all your needs extends beyond just investment planning. That’s why we’ve built a suite 
of services and solutions that will help you take next steps toward your financial goals. 

*The PIM program may not be suitable for all investors. Please carefully review the Wells Fargo Advisors advisory disclosure document for a full description of our services. The 
minimum account size for this program is $50,000.
Advisory services are not designed for excessively traded or inactive accounts and may not be suitable for all investors. Please carefully review the Wells Fargo Advisors advisory 
disclosure document for a full description of our services. The minimum account size for these programs is $10,000 to $250,000.
Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in estate planning and is licensed to 
practice law in your state.
Trust services available through banking and trust affiliates in addition to non-affiliated companies of Wells Fargo Advisors.
Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance companies.

 Lending and other banking services available through Wells Fargo Advisors (NMLS UI 2234) are offered by banking and non-banking subsidiaries of Wells Fargo & 
Company, including, but not limited to Wells Fargo Bank, N.A. (NMLSR ID 399801), Member FDIC, and Wells Fargo Home Mortgage, a division of Wells Fargo Bank, N.A. 
Certain restrictions apply. Programs, rates, terms, and conditions are subject to change without advance notice. Products are not available in all states. Wells Fargo 

Advisors is licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act and the Arizona Department of Financial Institutions (NMLS ID 
0906158). Wells Fargo Clearing Services, LLC, holds a residential mortgage broker license in Georgia and is licensed as a residential mortgage broker (license number MB2234) in 
Massachusetts.

Wealth Management Services
BUILDING  

YOUR LEGACY.
PLANNING FOR 

RETIREMENT.
GROWING YOUR 

BUSINESS.

PIM* PORTFOLIO MANAGEMENT
The Private Investment Management (PIM) program is a customized portfolio 
management program geared toward a client’s specific goals and investment objectives. 
Tony Maddelina has met stringent criteria based on experience and expertise to be 
a PIM Portfolio Manager. He actively manages proprietary investment portfolios, 
which are customized to meet each client’s unique preferences, time horizons, and 
priorities (e.g., cash flow needs and wealth transfer objectives). Less than 10% of the 
firm’s Financial Advisors have met the requirements to act as PIM Portfolio Managers.

ADVISORY 
PORTFOLIO 
MANAGEMENT
• Investment planning
• Fund advisory services
• Separately managed 

accounts

RETIREMENT 
PL ANNING
• IRAs and distribution 

options
• Roth IRAs and 

conversions
• Cash flow management 
• Pre- and post-retirement 

planning

WEALTH 
PRESERVATION 
STRATEGIES
• Annuities 
• Wealth transfer 

strategies
• Legacy building/

multigenerational 
discussions

SERVICES 
THROUGH WELLS 
FARGO AFFILIATES
• Securities-based lending
• Residential mortgages
• Home equity financing 
• Business financing 
• Credit cards 

Clients  
We Serve

MULTI-GENERATIONAL FAMILIES 
For our clients who are working to establish estate plans, inviting your family 
to join the conversation helps to smooth the transition of wealth to the next 
generation. We enjoy getting to know your family members – daughters, 
sons, spouses, and even grandchildren! Establishing relationships with your 
relatives and heirs is a great way for us to create a solid foundation for your 
estate plan and have necessary conversations about your long-term wealth 
transfer plan goals. We are delighted to work with any multi-generational 
family members as separate, independent clients.  

WOMEN
Our team often works with women who are either single, divorced, married, 
or widowed. Taking ownership of your family’s finances can be daunting, 
but we have found that the women we work with have a clear idea of what 
they want and address the challenges and opportunities head-on. We feel 
passionate about being a consultative financial resource for women to help 
them take control of their finances and continue working toward their 
long-term goals.

READY TO WORK  
WITH YOU

We serve a variety of clients and 
are open to meeting with you to 
discuss if we’re the right fit for 
each other. Our clients include:

  Multigenerational families 

  Retirees 

   Women

  Physicians

  Small business owners 

  Entertainment industry 
employees
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A Financial Strategy Action Plan (FSAP) is a tool we use with every client to 
create a comprehensive and strategic financial overview of your long-term goals. 
This valuable document helps you track and review specific action items, strategy 
implementation, and next steps as our relationship and investment planning 
process evolve throughout the coming years.

Building a Foundation 

FINANCIAL  
STRATEGY  

ACTION PL AN

WHY USE 
THE FSAP?

• Creates a foundation on which to build strategies that align with your long-term goals
• Serves as a reference guide in our periodic portfolio reviews
• Helps keep priorities in view 
• Useful tool for trusted family members and financial professionals if something 

unexpected happens to you
• Provides holistic view of your finances and factors that affect your overall plan

To create comprehensive and cohesive investment plan that reflects the things you care about, it’s important 
to start with a strong foundation. That’s why we utilize the Financial Strategy Action Plan (FSAP) to collect all 
the information about you so that you, your family, and your financial team have a clear understanding of your 
plan and strategies. 

Committed  
to Community

Wells Fargo & Company is committed to 

ECONOMIC EMPOWERMENT
Voted Most Generous Companies in America1

DIVERSIT Y, EQUIT Y, AND INCLUSION
Ranked No. 7 of the Top Companies for People with Disabilities, 
LGBTQ Employees, and Veterans2

SUSTAINABILIT Y
Ranked No. 1 for Communities & Environment in Banks3

Maddelina  
Wealth Management Group of 
Wells Fargo Advisors is proud 

to deliver boutique wealth 
management services, backed 

by the strength, size, and 
community commitment of 

Wells Fargo Advisors. 

1 Civic 50, 2021
2 DiversityInc., 2021

3 America’s Most Just Companies Forbes, 2021
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Rhonda A. Maddelina
Financial Advisor 

E: rhonda.maddelina@wfa.com 
P: (760) 399-2481

Anthony J. Maddelina
Senior Vice President – Investment Officer

Senior PIM Portfolio Manager
E: anthony.maddelina@wfa.com 

P: (760) 399-2196

THE VALUE OF A TEAM APPROACH
We are a husband-and-wife team of financial advisors who bring our own areas of expertise to the table. Tony directs the team’s 
investment management initiatives, while Rhonda focuses on investment planning and client events. Together, we take a team 
approach to working with each of our clients because we believe our diversity of skills helps us better address each person’s unique 
needs. 

We treat our clients like we’d treat our family members – we want what’s best for them, so we help them make financial decisions 
that are in their best interest. No matter who we’re interacting with, we each know what’s going on in our clients’ lives, and we 
can speak to each person’s life and goals, beyond their finances. 

Simply put, our team approach allows us to go the extra mile for each of our clients. 

Who We Are

 Visit our website to read our full bios and meet our team members. 

Let’s Have a 
Conversation

Visit our website to learn more about our practice,  
the services we provide, and other financial resources: 

MaddelinaWMG.com

We would be delighted to hear from you, no matter 
where you live in the country. Please call, email, or visit 
our website to schedule an in-person or virtual meeting 

to discuss your financial goals.

Wells Fargo Advisors is a trade name used by Wells 
Fargo Clearing Services, LLC, Member SIPC, a 
registered broker-dealer and non-bank affiliate of 
Wells Fargo & Company. CAR-1221-03909

OFFICE LOCATIONS:
74245 Highway 111 
Suite 203 
Palm Desert, CA 92260

41 West Riverside Avenue 
Suites 400 & 500 
Spokane, WA  99201

LOCAL PHONE:
(760) 399-2196 
(760) 341-6413

EMAIL:
anthony.maddelina@wfa.com  
rhonda.maddelina@wfa.com
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