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Our Goal

To help you achieve success on your 
own terms.

Our team serves an exceptional clientele of high-achieving people. In the 
process of building successful careers, practices, and businesses, they have 
cured diseases, pioneered technologies, created jobs, and made important 
contributions to their communities. For many, the wealth they created along  
the way was the welcome by-product of their efforts, rather than the primary 
goal. Their wealth does not define their success – it enhances it.

We have dedicated ourselves to helping these clients realize their visions of a 
successful life. To do this we first work to develop a nuanced understanding  
of each family’s needs, challenges, and aspirations. We then help them create 
and implement highly customized, comprehensive, seamlessly integrated wealth 
management plans encompassing every area of their financial lives. Personalized 
cash flow modeling, portfolio optimization, liability management, philanthropy 
strategies, risk management, lifestyle management, record keeping, and 
reporting are all optimized and coordinated for our clients.

That’s what we offer you and your family – an experienced team of capable 
advisors dedicated to helping you achieve success on your terms in every area  
of your financial life.
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Our process

A coordinated approach 
to a comprehensive plan

Windsor Private Wealth follows a disciplined 
approach to creating and implementing 
comprehensive wealth management strategies, all 
of which are designed to address the precise needs 
of our clients. We believe strongly in sound financial 
planning and forward-looking financial modeling.

1
DISCOVERY
Our service orientation will be evident 
from your first meeting with us. We 
will work to identify your needs and 
objectives, and we’ll ask you about 
the hopes and concerns you have for 
your family, your business, and your 
community. We will learn as much as 
we can about your life – not just how 
you earned your money, but how your 
experiences have shaped who you are 
and where you want to go from here.
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2
FINANCIAL PLAN 
DEVELOPMENT AND ASSET 
MANAGEMENT STRATEGY
Once we have all the qualitative and 
quantitative information we need to 
thoroughly understand your financial 
goals, we compose a written financial 
plan and a formal investment policy 
statement. These documents clearly spell 
out your goals and include any special 
preferences or instructions you have 
given us. These comprehensive plans 
may include:

• Cash flow and capital needs analysis 
for retirement and other goals

• Portfolio design analysis and blueprint

• Estate planning strategies and legal 
design optimization

• Tax efficiency evaluation 

• Charitable giving strategies

3
IMPLEMENTATION OF 
CUSTOMIZED STRATEGIES
Whether it’s selecting the best stock, 
bond, and hedge fund managers from 
around the world, or using innovative 
loan products for total balance sheet 
management, the asset and liability 
strategies we create use only the best of 
the best. We work to cherry pick portfolio 
components from across the investment 
industry, and the world, as we believe this 
gives our clients the highest probability 
of growing and protecting their assets. As 
our compensation is independent from 
manager selection, our recommendations 
remain independent and unbiased.

4
REBALANCE AND REVIEW
We understand that you live an active 
life, and that your needs and aspirations 
may evolve over time. By staying in 
regular communication, we make sure 
that your investment strategy and asset 
allocations remain appropriately aligned 
with your goals. Once your investment 
strategy is in place, we work to keep it 
current with updates to your financial 
plan several times each year, and with 
any major change in your financial life. 
We also send you a written portfolio 
performance report every three months 
and hold periodic review meetings at 
your convenience to make sure that you 
know where you stand and what actions 
you should consider.



Our capabilities

Guided access to 
comprehensive 
capabilities

We offer a boutique level of service coupled with 
extensive access to the products and services needed 
to help you address any financial challenge and 
pursue any goal.

FINANCIAL PLANNING  
AND GOAL ANALYSIS

• Multiple Scenario Goals-
Based Planning (Retirement, 
Philanthropic, Wealth Transfer, 
Education Funding)

• Cash Flow Analysis and Planning
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TRUST, ESTATE, AND LEGACY 
PLANNING STRATEGIES

• Wealth Transfer and Trust 
Strategies

• Current Trust and Insurance Review

• Foundation and Other Charitable 
Giving Strategies

• Coordination with Outside Legal 
and Tax Advisors

RISK MANAGEMENT

• Hedging Strategies

• Concentrated/Restricted 
Stock Advice

• Interest Rate Risk 
Management

• Insurance Solutions

INVESTMENT MANAGEMENT

• Investment Policy Statement Advice

• Financial Planning-Derived Strategic and 
Tactical Asset Allocation

• Portfolio Construction and Management

• Money Manager Due Diligence Analysis

• Full Spectrum of Alternative 
Investments

ACCESS TO CASH MANAGEMENT  
AND LENDING PRODUCTS  

AND SERVICES

• Securities-Based Lending

• Residential and Commercial Mortgage 
Lending

• Tailored Lending

• Cutting-Edge Personal Banking Services 
and Technology

• Online, E-Delivery, and Mobile



Our philosophy

Our investment philosophy

We believe that investment portfolio design and financial planning should be a seamlessly 
integrated process, with one flowing from and being informed by the other. Once we have a clear 
picture of your needs and goals, your financial plan becomes a sort of road map to reaching the 
future you envision. With that in hand, we can create a portfolio ideally suited to make that future 
a reality.

From our decades of experience designing and creating investment portfolios based on our 
clients’ specific needs and goals, we have developed strong conviction regarding the central pillars 
of effective portfolio construction.

We refer to these five pillars as “The Tenets of Investing.”

OPTIMIZED STRATEGIC AND TACTICAL ASSET ALLOCATION

CONSISTENT, ATTRACTIVE RISK-ADJUSTED REAL RETURNS

LOW COST

TRANSPARENCY

TAX EFFICIENCY

When each of these areas are optimized in concert with your needs, objectives, preferences,  
and priorities, the likelihood of the portfolio delivering the desired outcome is also optimized.

1
2
3
4
5
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OPTIMIZED STRATEGIC 
AND TACTICAL ASSET 

ALLOCATION

CONSISTENT, ATTRACTIVE 
RISK-ADJUSTED REAL 

RETURNS

TRANSPARENCY

TAX EFFICIENCY

LOW COST

The tenets of investing



Our people

A cohesive team of consummate professionals

Working out of offices in Boston and Chicago, Windsor Private Wealth consists 
of highly experienced portfolio managers, financial planners, and client service 
professionals. Our combined talents help our clients address the complex, 
multifaceted challenges of managing wealth.
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JONATHAN W. LONSKE
Managing Partner, Financial Advisor
jl@windsorpw.com
(857) 328-1100

As a Founding Partner of Windsor Private Wealth, 
Jonathan Lonske leads a team that serves an 
elite clientele of affluent families and individuals. 
Jonathan’s primary role on the team is to help clients 
navigate financial markets by developing investment 
strategies and reviewing their portfolios. He limits the 
number of active clients he serves to 100 or less to 
help ensure each receives the time and attention they 
need to successfully navigate their financial lives.

Jonathan brings extensive knowledge and experience 
to the service of his clients, having held senior 
positions at Morgan Stanley, Citibank-Smith Barney, 
UBS, Merrill Lynch, and State Street Bank & Trust. In 
2013, he was included on Financial Times’ list of Top 
400 Financial Advisors in the country, and Forbes 
named him one of the Best-in-State Wealth Advisors 
in 2018.

Jonathan holds a BBA, magna cum laude, from the 
University of Massachusetts, Amherst, and he was 
named a Massachusetts Commonwealth Scholar. He 
lives with his wife and two sons in Boston.

TARA M. SCHUTZ, CFP® CDFA
Managing Partner, Financial Advisor
tara@windsorpw.com
(312) 821-9030

Tara Schutz works with a select clientele of affluent 
families and individuals, many of whom own and 
operate their own businesses. Serving as their go-
to advisor on any financial matter, Tara helps her 
clients create and implement highly customized, 
comprehensive wealth management plans based on 
their specific needs and goals. These plans begin with 
precisely tailored investment strategies, but may also 
cover anything from wealth transfer to retirement 
planning, philanthropy, business success issues, and 
more.

Tara earned the CERTIFIED FINANCIAL PLANNER™ 
designation from Northwestern University and is a 
Certified Divorce Financial Analyst. In 2012, she was 
named to the Morgan Stanley Pacesetter’s Club, a 
global recognition program for Financial Advisors 
who demonstrate the highest professional standards 
and first-class client service within their first five 
years.

After graduating from the University of Colorado with 
a BA in economics, Tara joined Betzold Research & 
Trading, an institutional bond trading firm. She left 
Betzold to take a National Sales Manager position at 
a global gourmet food distribution company and then 
returned to the financial services industry when she 
joined Morgan Stanley in 2009. She merged her solo 
practice with Windsor Private Wealth in 2016.

Tara is a volunteer and supporter of Paws for a Cause, 
a national organization that supports no-kill animal 
rescue centers. A native of the Chicagoland area, she 
lives in the River North neighborhood of downtown 
Chicago.

These awards are not investment-related or based upon performance or returns experienced by any client or opinions of the advisor's clients or former clients. Third-party 
rankings and recognitions do not ensure that a client or prospective client will experience a higher level of performance or results and are not representative of any client's 
endorsement or evaluation.
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MARY E. FLANIGAN, CFP®
Wealth Strategist
mary@windsorpw.com
(857) 328-1400

Mary E. Flanigan is an experienced and dedicated 
professional, responsible for providing portfolio 
performance analysis, asset allocation, and 
investment selection and research for Windsor 
Private Wealth’s investment models. As a CERTIFIED 
FINANCIAL PLANNER™ professional, Mary also 
plays a central role in developing and implementing 
customized financial plans for the team’s high-net-
worth clients.

Mary has been a member of Windsor Private Wealth 
team since 2003, and she held a variety of other client 
service positions earlier in her career.

Mary earned a Bachelor of Science in business 
administration with a concentration in finance from 
The University of Vermont. She also holds her FINRA 
Series 7, 63, and 65 licenses, as well as health and life 
insurance licenses. She lives in Hingham, MA, with her 
husband and three children.

DORA CHIN
Wealth Management Associate
dora@windsorpw.com
(857) 328-1500

Drawing on over 30 years of financial service industry 
experience, Dora Chin is a dedicated professional 
who brings a wealth of knowledge and experience to 
the service of the team’s advisors and clients. Dora is 
responsible for maintaining and trading personalized 
equity models and municipal bonds ladders, in 
addition to implementing asset management 
strategies.

Prior to joining Windsor Private Wealth in 1999, Dora 
worked as an assistant treasurer at Deutsche Banc 
Alex Brown, where she was responsible for high-
net-worth clients’ restricted securities sales and 
IPOs. Dora graduated from Stony Brook University 
with a BA in economics and a minor in business 
administration. She holds FINRA Series 7, 63, and 65 
licenses, as well as health and life insurance licenses.
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JULI RAHILL
Client Service Associate
juli@windsorpw.com
(857) 328-1200

Juli Rahill has over 10 years of experience in the 
financial industry and enjoys working with families to 
achieve their financial goals. No matter the task, she 
is ready to assist with the highest level of care. Juli 
works closely with the team’s financial advisors to 
create customized solutions for clients and assists 
with operational functions.

Juli double majored in economics and history at UCLA 
and holds her FINRA Series 7, 24, and 66 licenses. She 
enjoys traveling around the world and hiking with her 
family.

SANTO DIMINO
Client Service Associate
santo@windsorpw.com
(857) 328-1300

Santo Dimino is committed to providing the highest 
level of service to Windsor Private Wealth’s clients. He 
supports the team’s advisors and clients through the 
use of technology and wealth management platforms. 
His efforts are focused on enhancing the client 
experience, covering a broad range of duties within 
the team.

Santo joined Windsor following a progressive career 
within the banking industry, including support, 
management, and advisory roles. Driven by his 
dynamic international background, he earned his 
BS in business administration from Salem State 
University in 2018. Santo currently holds his life, 
health, and accident insurance licenses, in addition to 
FINRA Series 7 and 66 licenses.

He enjoys traveling and speaks three languages: 
English, Italian and Spanish.
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Our commitment

The Windsor difference

At Windsor Private Wealth, we are committed to 
providing our clients with an optimal combination of 
white glove service, extensive experience, and access 
to best-in-class resources.

We purposefully limit the size of our practice so 
that we can treat each client as if they were our only 
account, striving to provide whatever they need 
whenever they need it.

Our goal is to help build and preserve our clients’ 
wealth and give them the highest probability of 
success in accomplishing their financial goals. We put 
our clients’ interests first, acting with integrity and 
honesty, and we strive for excellence in every aspect 
of our practice. Our success is measured by our 
clients’ ability to achieve their goals and enhance the 
quality of their lives.

We are here to help you create and implement the 
plans you need to achieve success on your own terms.



Our success is measured by our clients’ 

ability to achieve their goals and 

enhance the quality of their lives.



Securities offered through Kestra Investment Services, LLC (Kestra IS), member FINRA/SIPC. Investment Advisory Services offered through Kestra Advisory Services, LLC  
(Kestra AS), an affiliate of Kestra IS. Windsor Private Wealth and any other entity listed herein are not affiliated with Kestra IS or Kestra AS. Investor Disclosures:  
https://www.kestrafinancial.com/disclosures 
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