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“The purpose of life… is to be useful, to be honorable, 

to be compassionate, to have it make some difference 

that you have lived and lived well.”

Ralph Waldo Emerson
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Exploring the 
intersection of 
your financial 

goals and your 
life’s passions 

If we know our clients’ passions, their purpose, and their 

aspirations, we can apply our skills and experiences with 

ever-changing financial markets and complex investment 

solutions to help them realize their goals. 

Over time, we’ve seen a lot of different client goals and 

challenges, and we bring that experience to bear with every 

client’s portfolio. Our deep analytical and technical expertise 

allows us to develop comprehensive, sustainable financial 

blueprints for each client’s short- and long-term pursuits. 

Our job is clear: We simplify the complexities of our clients’ 

financial needs so they can focus on the areas of their lives 

that bring them joy and give them purpose.

We’re passionate about what we do – and how we get to 

live out our dreams every day by helping people. We want 

Umpqua clients to be living their dreams as well. That’s what 

drives our passion.

Shaun Skeris, CFA®

Senior Vice President, Managing Director

Umpqua Wealth Advisory

Wealth management isn’t about numbers, statistics, or data as 
much as it is about people and the lives they live. It’s about trust. 

Our relationships with our clients, and our focus on their needs – the 
meaningful things they’re trying to accomplish in their lives – is what 
allows us to do our jobs well as investment professionals. 

Download the Zappar App 
and scan the image  
to hear from Shaun. 
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South Umpqua State Bank was 
formed in 1953, in Canyonville, 
Oregon, by six employees 
wearing blue jeans.

The people of the small, pioneering community of 

Canyonville came together to start the bank, along 

with their school, a church, a grocery store, a diner, 

and an auto shop.  

Now, spread across five states, serving clients for 

virtually every financial need, the firm’s small-town 

roots influence the culture of the company to this day.

Long ago, Umpqua Bank’s 

leaders knew that serving 

clients the right way meant 

meeting clients’ financial 

needs beyond just banking.  

To help identify and better 

serve the ever-evolving 

and complex needs of our 

clients, Umpqua takes 

a team-based approach 

focused on serving each 

area of our clients’ financial 

lives. Umpqua clients have 

access to many sophisticated 

banking products, lending 

and insurance solutions, 

investment and trust services, 

and much more.

Umpqua Wealth Advisory 

serves as an asset-

management solution 

for Umpqua clients. 

We learn about 

the things 

that are most 

important to 

our clients, 

help them 

clarify their 

highest priority 

goals and design 

an integrated plan to fit their 

unique requirements now 

and as they evolve over time. 

Our values are as strong as 

the firm’s roots. We serve 

as a fiduciary investment 

management solution, which 

means we always put the 

best interest of the client 

first. Umpqua is a bank run 

by people, not money; and 

accordingly, Umpqua Wealth 

Advisory puts clients ahead of 

any other considerations.  

That means we are motivated, 

and required, to search for 

the best solutions for clients 

at all times. Being part of 

Umpqua Bank affords us the 

opportunity to seek guidance 

and expertise from our fellow 

Umpqua colleagues – experts 

across financial disciplines 

– to meet the ever-changing 

needs of our clients. And we 

can be confident that all of 

our peers at Umpqua deliver 

the same level of exceptional 

client service and innovative 

solutions that our clients 

expect from us.  ■

Milt Herbert, one of Umpqua's founding fathers 
(second from left), and his crew

Our values are as  
  strong as our roots.Our

story

Serving  clients the Umpqua way.  
It’s in our DNA. 
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Heekyong Lee
Portfolio Analyst

“Our relationships with 

our clients, and our 

focus on their needs – the 

meaningful things they’re 

trying to accomplish in their 

lives – is what inspires me. It fuels 

me day-to-day because I care deeply about our clients 

and the goals they’re working toward. I’m proud to 

work in a position in which I get to help people.”

Shaun Skeris, CFA®

Managing Director

“I love the fact that the investment space is ever-evolving. 

That continual change presents new challenges and 

opportunities to adapt and evolve our way of thinking. This, 

coupled with the ability to learn from each client, provides 

great satisfaction when you bring the two together to help 

preserve and grow wealth.”

Kent Grubaugh
Head of Wealth Management

“I value how wealth management allows me to bring 

people together. First, we can help bring families 

together so that everyone from generation to generation 

is aligned and aiming toward the same things. Then, we 

get to bring together all the professionals who help our 

clients – attorneys, insurance professionals, accountants 

– to ensure everybody is focused on the same goals. It’s a 

great responsibility and very rewarding.” 

Driven
by a 

deeper 
purpose

Oz Torres
Portfolio Analyst

“I’m extremely passionate about what I do – and how I get 

to live out my dream every day by helping people. I want 

our clients to be living their dreams, as well. And the more 

I can help impact them living out their dreams, the more 

fulfilled I feel. That’s what drives my passion when I come 

into work each morning.”

Dan Steinberg, CFA® 
Portfolio Manager

“I’m a problem-solver, so 

I love the challenge of 

working with the markets 

because it gives me the 

ability to apply my skills to 

solve client problems. It’s a 

dynamic job that offers me the 

opportunity to investigate, analyze, 

and define solutions on a daily basis  

– all for the benefit of our clients.”

76 



Connecting your 
money with your 
life today, and your 
dreams for tomorrow

Don’t settle for ordinary.  
Strive for extraordinary.  
If you’re seeking a modern 
approach to your wealth 
management needs,  
look no further. 

Purpose-oriented  

opportunities

Living a life driven by pur-

pose is meaningful, fulfill-

ing, and rewarding. Your 

investment portfolio strat-

egy should not be carved 

in stone and placed in a 

vault until you retire or die. 

It should be as alive and as 

present as you are. It should 

evolve with you as your 

life changes, as the market 

changes, and as the world 

around you changes. We 

strive to provide ongoing, 

insightful perspectives that 

offer you new opportunities 

to consider and pursue.

Curiosity-driven  

exchange

You talk, we listen. It’s that 

simple. We believe in two-

way dialogue, but you lead 

the conversation. The more 

you talk, the more we learn 

– and the more notes we 

take... lots of notes! We can’t 

build a portfolio unique to 

you until we know what 

makes you YOU. Open col-

laboration is an integral 

part of our process, and 

not a step we go through 

quickly. It takes time to get 

to know one another and to 

establish a relationship. We 

strive to be known as the 

professionals who talk with 

you – not at you – and who 

ask the questions we know 

matter most.

Guidance across your 

financial ecosystem

You have a complex finan-

cial picture and presumably 

work with numerous trusted 

partners. You likely work 

with tax professionals to 

help reduce your annual tax 

burden, legal and insurance 

professionals to help protect 

you and your business, and 

an estate planning pro-

fessional to help transfer 

your legacy. And there are 

probably others that we 

won’t know about until we 

meet. We coordinate with 

your other trusted partners 

to help identify and elim-

inate any gaps that may 

exist between key areas in 

your life such as your retire-

ment accounts, estate plans, 

business succession plans, 

insurance coverages, real 

estate holdings, and bank 

accounts. 

Tell us what really motivates you - 
on and off the balance sheet!

What should you expect from a Private  

Wealth Advisor?

1

2

3

Our team of Private Wealth Advisors and Portfolio Managers 

always place your interests above their own. The foundation of 

our relationship with you is supported by three main pillars.

Regularly monitors 
your investment 
objectives

Provides you with a 
summary of results, 
activity, and future 
considerations

Conducts quarterly 
portfolio reviews

Sends you timely 
investment 
research reports 
to help you make 
informed decisions

Keeps your 
portfolio on track 
as the market, and 
your life, change

Does your current advisor  
check all these boxes?
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Bank
We’re your bank people – a bank 
run by people, not money. 

The kind of bank you’d take home to meet your parents. 

The kind of bank you’d be proud to introduce to all your 

friends. Learn more about Umpqua’s Private Banking 

options online or by giving us a call.

 UmpquaBank.com/Personal-Banking/Private-Bank 

(833) 898-0973

What’s the value  
of working with a

Chartered 
Financial 
Analyst®?

Working with a CFA means you’re supported by a premier 

Wealth Advisor who: 

Has mastered a wide range of investment-related subject 

areas, such as investment valuation, portfolio 

management, and asset allocation

Believes in lifelong learning and development 

Understands clients deserve no less than the highest 

possible standard of service

Ultimately, working with a CFA means you’re receiving guidance and 

expertise from a highly accomplished financial advisor who has the 

knowledge, integrity, and professionalism to help you achieve your goals.

“Whereas there are 

tens of thousands 

of finance degrees 

available around the 

world, ranging from 

the excellent to the 

worthless, there is only 

one CFA. The CFA is  

the Gold Standard.”

The Economist

Obtaining a Chartered Financial Analyst® (CFA) 
designation is no easy task. It takes an average 
of more than 1,000 hours of study, passing three 
six-hour exams, and a minimum of four years of 

professional experience to attain the honor of being called a 
CFA charterholder (something fewer than 1 in 5 candidates 
actually attain).

Invest
You have access to professionals 
and solutions for every type of 
investment need.

Working with an independent, boutique company means 

we aren’t bound by in-house products or a single approach 

to helping clients achieve their goals. Learn more by 

reaching out to one of our Private Wealth Advisors.

WealthManagement@UmpquaBank.com 

(833) 898-0973

Manage your 
wealth with your 
favorite bank. Bank 
with your favorite 
wealth advisor.

Did you know you have access to a 

comprehensive suite of innovative 

banking products, lending 

solutions, insurance plans, 

investment and trust services, 

and much more?

Shaun Skeris and  

Dan Steinberg have held 

their CFA designations 

since 2006.
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Umpqua Wealth Advisory provides high-touch, 
personalized wealth management advice and solutions 

to high-net-worth individuals, families, and institutions, 
while leveraging the power of our Umpqua Bank partners 
and resources to best serve these clients.

We offer customized, goals-based investment solutions  
for uniquely successful people. Our holistic wealth 
management approach includes solutions for retirement, 
cash flow, investing, estate-planning alignment, wealth 
transfer, philanthropy, risk management, business 
succession, real estate, taxes, and executive compensation.
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Can a news article make a stock rise? Can a 

tweet cause immediate market fluctuations? 

Can a talking head on a financial TV show 

have a lasting effect on a company’s future 

performance? 

The world is very different today than at 

the birth of the stock market or the crash of 

1929. The speed at which markets move and 

individual investors can take action is light 

years ahead compared to even just a handful 

of years ago at the beginning of the Great 

Recession.  

The past decade has seen high-impact 

innovations in investment software and 

technology while at the same time the 

communication space has shifted from the 

“24-hour news cycle” to the dissemination 

of information in milliseconds across 

myriad outlets (social media, the Internet, 

TV, etc.). These two things have created an 

environment in which we now see more 

frequent (and wider-swinging) market 

fluctuations that can inspire imprudent 

investment behaviors.

While anyone can get access to large 

amounts of complex financial information 

simply by typing search terms into Google, 

the accuracy and quality of that information 

is unregulated and often untrustworthy. 

Sophisticated investors still leverage the 

expertise available to them (in human form, 

that is) to make sense of the onslaught of 

stories bombarding their screens and papers 

hour-by-hour throughout their day.

The impact of 
technology and 

communication 
innovations on 

wealth management 

More and more financial news finds its way to curious investors, 

but humans are still curating and delivering that information 

to the consumers of the information, whether it’s a journalist, a 

news room editor, a self-described financial guru with a social-

media following, or a registered and credentialed investment 

professional. The better the curator, the better-informed an 

investor is and the better decisions they can make.  

Reading the news and staying informed on trends is one thing; 

making decisions that impact your portfolio based on an 

uninformed digestion of daily headlines or tweets is another. 

Working with a seasoned wealth management professional 

means an investor gains unbiased, data-driven expertise aimed at 

discovering long-term market opportunities.

Increased access to timely information is a double-edged sword. 

But with the right partner to help make sense of the information 

overload, an investor can have more confidence in their ability to 

make effective use of the reports at their fingertips.  ■    

Investors need to decide who they trust more to analyze  
the information they’re receiving: someone in a news room,  
a random Twitter handle, or a competent financial professional. 

Some things change.
Some remain the same.
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research analysts and strategists will help you 

understand what’s happening now and how you can 

prepare for what may be on the horizon. Analysts 

use strategic asset classes and global capital 

market indicators to build multifactor models that 

help forecast CMAs of selected asset classes and 

macroeconomic factors.

The floorplan: Tactical Asset 
Allocation

 d   Our tactical asset allocation process evaluates the 

supply and demand forces of asset classes. Decisive 

portfolio adjustments are an integral component of 

our process to seek to optimize performance for short-

term and long-term opportunities. Because changing 

market conditions can bring a variety of opportunities, 

our disciplined approach to portfolio management 

helps position you for the performance you desire. 

Curating a timeless interior design: 
Security Selection

 e   Our discerning approach to security selection 

leverages the foundation provided by our CMAs, 

Strategic Asset Allocation and Tactical Asset 

Allocation processes. When constructing strategies for 

your consideration, we select investments throughout 

the passive-active spectrum that precisely align with 

our view on investment philosophy and the value of 

discipline.  ■

Market Intelligence

Building your dreams  
for tomorrow

Properly constructing an investment portfolio that provides the right 

mix of current income, steady growth potential and long-term security 

is comparable to building your dream home. You want to find the right 

neighborhood, start on a solid foundation, select quality construction 

materials suited to your needs, curate a timeless interior design and 

continue to maintain the home. It is equally important to have a team 

that can execute your vision.

Constructing and 
maintaining your 
financial house

The foundation: Capital Market 
Assumptions 

 a   Our Capital Market Assumptions (CMAs) are 

the foundation of our building block approach to 

wealth management. CMAs are hypothetical return 

expectations based on longer-term trends we expect to 

prevail over the next 10 to 15 years. They are designed 

to help determine your portfolio allocation and assess 

your ability to achieve your goals.

Four walls and a roof: Strategic 
Asset Allocation

 b   The long-term performance of an investment 

portfolio is determined almost entirely by the 

allocation of assets.1 Like the roof and walls of your 

home are a key factor in protecting you and your 

family from the elements, it is crucial to take the 

correlation between asset classes into consideration 

to safeguard your portfolio against risk and volatility 

when you invest. 

Global view of the neighborhood 
landscape: Research & Analysis

 c   Just as it is important to consider a variety of 

aspects in choosing the neighborhood where you and 

your family live, our Global Investment Strategy

 c  d

 e

 b

 a
Source: 1  “Strategic Asset Allocation and Other Determinants of 
Portfolio Performance,” The Journal of Wealth Management, Vol. 8, 
No 3, August 2005, data updated February 2010. Wells Fargo.
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Quarterly perspectives  
 and insights that matter. 

Do you want a peek behind the curtains 

to see the data that helps drive our 

decisions? Are you looking for a way 

to spark new ideas that can lead to 

meaningful conversations and uncover 

new opportunities?

Visit UmpquaBank.com/UWA 

to download the 2019 Q3 

UWA Newsletter. 

1 First quarter in review

Quarterly perspectives
As we partner with our clients to help them navigate through a maze of 
information and make appropriate financial decisions, we want to share 
information that helps guide our perspectives and our investment process.

Q2 2019

World markets review 
Equities
Global markets rebounded sharply in the 1st Quarter of 2019 erasing most of December 2018’s downturn amid a wave of new policy by global central banks and a “patient” tone from the U.S. Fed about the pace of future tightening measures. The MSCI All Country Index was up approximately 11.8% in the 1st Quarter of 2019 vs. the S&P up 12.4%. The S&P currently sits around 4% below its all-time highs with an average P/E of approximately 16.6x vs. the 20-year average of 16x.

1. Past quarter
Global markets rebounded from their 4Q18 swoon with the S&P up +12.4% (it’s best 1st Quarter start since 1998) and MSCI All Country World Index up +11.8%. The U.S. 10-year sits at 2.42% (down approximately 14 basis points YTD) and 2– 10-year spreads remain fairly flat (although 6-Month Treasuries yield a higher rate vs. 10-Year Treasuries), a major focal point for markets.

2. Current
Economic trends have remained subdued globally with recent data out of China coming in particularly weak. Global policymakers have responded with a wide range of new economic easing policies and the Federal Reserve has indicated interest rates are now on hold for “some time.” Lower for longer remains the trend in yields globally. 

3. Impact
Following optimism about further stimulus and a lower for longer rate environment, global equity markets continue to respond positively, expanding valuation multiples. The global yield environment has not confirmed the rally in stocks and, given the recent decline in the 10-Year Treasury rate vs. the rise in the S&P, there is uncertainty regarding the current equity market rally’s sustainability.

We are adjusting our tactical positioning to reflect the 1st Quarter 2019 equity market’s run. We are also modestly raising our cash allocation and rotating into large cap U.S. equities vs. small and mid-caps as well as ex-U.S. equities. We continue to allocate towards fixed-income securities with 1-3 year maturities.

Insights provided by Umpqua Wealth AdvisoryTM, a division of Umpqua Investments

Equity index returns (%) YTD 2019 2018 
S&P 500

12.4 -5.2MSCI ACWI
11.8 -9.6MSCI ACWI Ex-US

10.6 -14.3MSCI Emerging Markets IMI 9.9 -15.7MSCI EAFE
10.4 -13.5MSCI Japan
12.8 -9.9MSCI China
18.8 -21.3MSCI Pacific
9.0 -14.0Source: Bloomberg

Fixed income  
returns (%) YTD  

2019 2018Bloomberg Barclays U.S. Aggregate 1.4 0.3
Bloomberg Barclays Global Aggregate 1.2 -1.2
Bloomberg Barclays U.S. Corp IG 3.0 -2.1
Bloomberg Barclays U.S. Crop HY 6.5 -2.2
JPM EMBI Global Diversified 5.6 -4.2Source: Bloomberg 

Exchange rates  
(vs. USD) (%) Current 2018 Euro

.88 0.8127
Japanese Yen 111.50 106.34
British Pound 0.75 0.7175
Canadian Dollar 1.33 1.3052
Australian Dollar 1.41 1.2824
Swiss Franc 1.00 0.9514Source: Bloomberg 

Fixed income
U.S. Treasury Bonds remain a relative outperformer vs. other G7 
sovereign debt with its 10-year yield at 2.42%. The U.S. yield curve 
remains seemingly flat and 1– 2-year rates offer superior yields vs. 
the 5 year. While the U.S. Fed appears on hold, confirmed by March’s 
FOMC meeting, active easing measures internationally continue 
to exert upward pressure on the USD as the U.S. economic profile 
compares favorably to other developed countries.
In foreign exchange markets, the USD continued to outperform the 
global currency complex. We believe that, given the current easing 
direction we are seeing out of global central banks, the USD will 
continue to strengthen on a relative basis.

Shaun Skeris, CFA® 

Managing Director

Pre-business  
transition planning 

Sowing the seeds of your exit strategy

Business owners are often so focused on the growth and success of their business that they don’t give proper 

attention to their transition plan or exit strategy. If you’re counting on the sale of your business for your 

retirement funds or to start your next venture, there are myriad advantages to beginning to think about and 

planning for this liquidity event now. It will give you a better opportunity to leave on your own terms and allow 

you to exit your business at an optimal time of your life.

The necessary decisions to make and crucial questions to be answered vary based on the size and nature of your 

business and stage of your estate planning preparation.

Important questions to ask for your business exit strategy

“Is my business sellable?”

One of the primary reasons a business is not sellable is because the 

owners fail to plan for its sale. Another critical obstacle is properly 

anticipating buyer interests such as structuring the business to be 

independent of the owners’ day-to-day involvement.

Beginning 
Stage

Intermediate 
Stage 

“What do I need to do to prepare for a transition or sale?”

Know your reason for selling. Buyers are always curious to know why 

a seller wants to exit a business. You’ll want to have your books and 

financial information in order and understand the true profitability 

of your business, as well as consider management succession plans.

“How do I maximize the value  

 of my business in an M&A transaction?”

It’s crucial to focus most of your efforts on increasing 

cash flows, being able to put yourself in the buyer’s 

shoes and starting to determine the best exit strategy 

when the timing is right to execute your plan.

“How do I negotiate with a key competitor  

  or large corporate entity?”

Work with a good M&A Advisor. They should have 

experienced these situations before and be able to provide 

seasoned guidance.

“How do I get a buyer to recognize the  

 future growth potential of my business?”

If you’re able to demonstrate your business has 

a recurring revenue model where cash flows are 

locked in for the future and there is limited risk of 

customer terminations derailing the business, it 

will strengthen your negotiating position. You will 

also want to be prepared to discuss future growth 

opportunity potential. 

Advanced 
Stage 
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Prioritizing your best interest, at all times

Umpqua’s fiduciary duty holds us to the highest standard of client care.

At its core, a fiduciary relationship is built on trust, good faith and honesty. A fiduciary 

commitment means acting only in your sole interest while exercising skill and care, and 

demonstrating expertise in the work we perform on your behalf. 

We strictly adhere to the Institute for Fiduciary Standards’  
and other fiduciary best practices.* These include:

Investment policy 
statement

Clear 
communications

Avoiding conflicts 
of interest

Benchmarking

Care obligation Transparency Regularly scheduled contacts

Source:  “Best Practices: Professional Conduct Standards,” Best Practices, Institute for the Fiduciary Standard, 22 December 2017,   
www.thefiduciaryinstitute.org/best-practices

Executing a successful transition away  
from your business when you are ready

Start with the end (goal) in mind

Start

End

Transitioning

Planning

Identifying  
challenges

Leveraging  
expertise

Planning

A good first step is to assess the state of your business 
by running financial statements and equity ownership 
records, identifying intellectual property, and compiling 
a comprehensive financial and structural view of your 
operation. Assuming your company is both financially 
suited for a transition and structured properly for the 
transition you intend, the next step is to map out your plan.

Transition plan

1. Evaluate the viability of your transition plan  
and how it impacts the business

2. Think through all of the personal and financial 
ramifications with all parties’ interests in mind 

3. Build a timeline for the transition

Identifying challenges

During this phase, you will uncover potential barriers to 
achieving a successful transition. These may include:

• Tax liabilities

• Valuation challenges

• Limitations in crafting 
contracts or in deal 
negotiations

• Human-Resource concerns

• Economic factors

Leveraging expertise 

Resisting the urge to “go it alone” and embracing third-
party expertise is a savvy strategy. While the complexities 
of transitioning a business can seem daunting, there are 
experts available to help you, such as:

• Business-valuation analysts

• Tax professionals

• Estate planning attorneys

• Wealth advisors

• Mergers and acquisitions 
bankers

Transitioning

To position yourself for success when it comes time to start your transition (whether looking for a buyer or outlining your plan 
to your colleagues), you’ll want to:

• Identify your goals

• Engage in a strategic planning process

• Pinpoint various challenges associated with the transition

• Gather a team of trusted experts

Transitioning  your  business
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What’s in it for you? 

Advice and guidance

You’ll receive advice and guidance to help you 

achieve your investment goals. 

Communication

You’ll get regular updates on performance, 

portfolio positioning, and market conditions.

Fiduciary investment management
Your interests are placed above our own.  

Online access

You’ll have access to your accounts anytime, 

anywhere.

Quarterly portfolio reports

You’ll receive quarterly portfolio summaries 

with performance results. 

Quarterly portfolio reviews  

and presentations

You’ll have quality time each quarter with a 

Private Wealth Advisor to review investment 

results and discuss future portfolio 

considerations. 
Connect with our 
advisors and experts. 
So not only are your 
accounts a tap away, 
answers to your 
questions are, too.

Your financial life, simplified 

See at a glance 
where you’re 
going and whether 
you’re still on track 
financially.

Have anytime, 
anywhere access to 
all your accounts, 
whether they’re with 
us or elsewhere. Credit 
cards, investments, 
everything.

Track how much you’re 
spending each month on 
different categories.

NET WORTH

$8,651,271

TODAY

ASSETS

LIABILITIES

$9,370,271

-$719,000

ACCOUNTS† + Add

Cash

Credit Cards

Investments

Life Insurance

Loans

Property

$300,000

$0

$7,190,446

$10,000

-$719,000

$2,000,000

SPENDING

You’ve spent $9,045 in the last 30 days.

NET $9,310.05

Clothing

Food

Utilities & Bills
More

Mike Anderson, CFP®

WealthAdvisory@UmpquaBank.com

Office: (833) 898-0972
All Contacts

Compass: Guidance  
for your financial journey

Whether it’s building for the future or protecting 

what you’ve earned, living a better life means 

being in control of your financial plan. Our Private 

Wealth Advisors will provide you access to our 

Compass tool. With Compass, you’ll have access 

anytime, anywhere to your entire financial life.  

It connects all of your account information for a 

big-picture view of your finances.
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After your portfolio is implemented, we will continually and proactively 

manage your portfolio to ensure the greatest likelihood of success. 

Working together, we’ll make adjustments only when absolutely necessary 

while keeping a continuous eye on your goals. 

Step 2

Managing your plan
“If you don’t know where you are going,  
you’ll end up someplace else.”

-Yogi Berra

Developing an investment plan 

based on your unique needs and 

risk tolerance. 

Executing on a long-term, 

diversified asset allocation 

tailored to your individual goals 

and objectives. 

Investing in diversified 

asset classes with growth and 

income objectives, as well as 

inflation protection.

Adjusting allocations over time as 

markets present noteworthy  

opportunities and/or risks to keep 

your portfolio on track to meet 

long-term objectives.

Utilizing liquid and transparent 

investment vehicles including 

separately managed accounts, 

mutual funds and Exchange- 

Traded Funds (ETFs). 

Minimizing fees 

and expenses.

Rebalancing  

and monitoring.

Allocating to passive 

strategies where markets 

are most efficient and 

active strategies where 

opportunities for excess 

returns exist. 

Step 1

Building your plan
“A goal without a plan is just a wish.”

-Antoine de Saint Exupéry

Implementation  
& onboarding

New client 
introduction

Analysis & evaluation

Discovery & 
qualification

Proposal

Debrief Curiosity

The Umpqua 
Wealth Advisory  

Process

The value of a team approach

After decades of helping clients 

navigate rapidly changing 

markets, we understand how 

wealth planning has become 

increasingly complex. In our 

experience, successful wealth 

management exceeds the 

capabilities of one advisor. 

That’s why we embrace a team 

approach to address the challenges 

and opportunities you face.

It starts with a conversation with 

one of our Private Wealth Advisors 

who will listen to you as you share 

your goals and will devote time 

to learning about what’s most 

important to you. They’ll help 

craft an integrated wealth plan 

that addresses your life goals, and 

then they’ll bring the right team 

of professionals together from 

Umpqua to help manage, monitor, 

and adjust your plan as needed.  

How do we 
get started 

working 
together?

What happens 
after you 
become  
a client?
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Shaun Skeris, CFA® 
Managing Director

Inside the 
Office

Shaun leads Umpqua Wealth 

Advisory and specializes in 

serving the complex wealth 

management needs of successful 

business owners and other high-net-

worth individuals. He oversees market 

research, capital market assumptions, 

asset allocation, manager selection, port-

folio construction, trading, marketing, 

and sales. Shaun is also Chairman of the 

Investment Committee, where he leads 

the development of Umpqua Wealth 

Advisory’s investment strategy, invest-

ment recommendations, and portfolio 

implementation strategies.

Outside  
the Office

Shaun is passionate about 

volunteering to support the 

Gen Next Foundation to help 

create opportunities and take on chal-

lenges facing future generations related 

to education, economic opportunity and 

global security. Together with other 

members of the organization, he 

embraces a venture philanthropy 

approach that donates attention, time 

and revenue toward game-changing, 

socially impactful projects that can shape 

the future for millions around the world. 

Shaun also serves as a member of the 

Corporate Fundraising Committee for 

the South Coast Repertory professional 

theatre company located in Costa Mesa, 

California. Shaun currently resides in 

Orange County with his family.  ■
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Dan Steinberg, CFA® 
Portfolio Manager

Inside the 
Office

Dan manages the market 

research and portfolio man-

agement duties within Umpqua Wealth 

Advisory and specializes in serving the 

complex wealth management needs of 

successful business owners and other 

high-net-worth individuals. Dan is re-

sponsible for providing thought leader-

ship and analytical insights that drive 

the firm’s institutional investment 

advisory offering. He manages market 

research, capital market assumptions, 

asset allocation, manager selection, port-

folio construction, trading, and market-

ing. Dan is also a member of the Invest-

ment Committee, where he manages the 

creation of Umpqua Wealth Advisory’s 

investment strategy, tactical asset allo-

cation recommendations and portfolio 

implementation strategies. 

Outside  
the Office

Dan is an avid early-stage 

investor and enjoys surfing 

and being outdoors. He is 

also passionate about volunteering in 

the local community and has served as 

a Board member of the Malibu Chamber 

of Commerce. Dan resides in Orange 

County with his wife and daughter.  ■

 c  

Heekyong Lee 
Portfolio Analyst

Inside the 
Office

Heekyong oversees portfolio 

analysis and provides invest-

ment management support 

for Umpqua Wealth Advisory. She helps 

conduct screening for new investment 

ideas, conducts due diligence on existing 

holdings and supports money manager 

research to identify those with highly 

specialized expertise to utilize within 

portfolio strategies.

Outside  
the Office

Heekyong serves as a Board 

Secretary at the Huntington 

B e a c h  A d u l t  L i t e r a c y 

Program and served previously as a 

Member of the Board of Trustees at the 

Waldorf School of Orange County. She 

enjoys keeping her life in balance, going 

with the flow of change and staying 

focused by practicing yoga. She is the 

proud mother of two children, Rachael 

and Matthew, and has a friendly husky 

named Juneau.  ■
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Oz Torres 
Portfolio Analyst

Inside the 
Office

Oz helps coordinate portfolio 

analysis and provides invest-

ment management support 

for Umpqua Wealth Advisory. His re-

sponsibilities include working with 

leaders, advisors and team members to 

help establish and implement custom-

ized investment strategies and asset al-

location recommendations for firm 

clients. He provides operational support 

to help implement actionable investment 

advice and market insights, in addition 

to monitoring and reporting on invest-

ment results. 

Outside  
the Office

Oz and his family volunteer 

by participating in beach 

cleanup walks across Orange 

County, as well as putting together food 

boxes for the needy. Oz enjoys spending 

time with family and friends, traveling, 

hiking, and being outdoors, in addition 

to watching and playing soccer. He lives 

in Irvine with his wife, Norma, and their 

two sons, Sebastian and Julian, along 

with their 120-pound Golden Lab named 

Xavi.  ■

Umpqua Wealth Advisory:

     A team like no other

 d

 a

 b c
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Let’s discuss 
your journey
Learn more at UmpquaBank.com/UWA

Investments, investment advisory services 
and insurance products are offered through 
Umpqua Investments, Inc., registered broker/
dealer and investment advisor, Member FINRA/
SIPC. Umpqua Investments, Inc. is an affiliated 
company of Umpqua Bank. Umpqua Wealth 
Advisory and Umpqua Assist™ are divisions 
of Umpqua Investments. Umpqua Wealth 
Management and Umpqua Private Bank are 
divisions of Umpqua Bank.

Investment products and services are:

NOT FDIC INSURED • NOT INSURED BY ANY 
FEDERAL GOVERNMENT AGENCY • NOT 
BANK GUARANTEED • NOT A DEPOSIT OF 
ANY BANK • and MAY GO DOWN IN VALUE.

Investing involves risks, including the possible 
loss of principle and fluctuations in account 
value.  Risks include credit risk, interest rate risk, 
market risk, inflation risk, call risk, prepayment 
risk, liquidity risk, foreign country risk, currency 
risk, sector risk, political risks, and tax risk.  
Investors should carefully consider investment 
objectives, risks, and expenses before investing.

Past performance is not an indication of future 
results.

Asset allocation or diversification does not 
assure a profit or protect against loss.

Meeting with an Umpqua Private Wealth 
Advisor means having your opinions heard.  
In addition to a custom-tailored, strategy-based 
approach, our goal is to give you more than 
just one option that offers both flexibility and 
support for everyone you care about. We’re 
looking forward to our next conversation. 
Give us a call at (833) 898-0973 or email us at 
WealthManagement@UmpquaBank.com. 
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John Smith

123 Beach Road

City, State 12345

Umpqua Bank

One SW Columbia Street, Suite 300

Portland, OR 97258
FPO  
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