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Introduction to our team
We work with high-net-worth individuals, families, and businesses on a 
wide range of complex wealth management needs, such as liquidity events, 
inheritances, legacy and estate planning strategies, gifting strategies, business 
transitions, investment planning, and more. We provide you access to a suite 
of family office services in a boutique environment inside a global financial 
company. By working on behalf of your family to fully understand complex 
paperwork and execute your plans, we’re able to guide future generations and act 
as a gatekeeper.

We plan for and address the complexities of wealth management by also drawing 
on the vast resources within our team and as part of Wells Fargo Advisors. 
Additionally, we collaborate with your attorneys, private bankers, CPAs, and 
other professionals to help guide the implementation of a fully integrated plan.

A deep personal relationship is at the center of everything we do. We work hard 
to serve our clients’ best interests through careful planning and transparent actions, 
and you’ll receive timely attention when you have a concern or question. On any 
given day, no matter who you speak with, every team member is well-informed 
and well-versed on your specific situation and needs.   

Simply put, we aim to provide a high level of service and solutions to help you 
achieve your financial goals.
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Jennifer L. Garcia, CFP®, ADPA®

Private Wealth Financial Advisor
Managing Director – Investments

As a Private Wealth Financial Advisor with over 25 years of experience, Jennifer 
provides guidance to individuals, families, foundations, and institutional 
investors. Through a long-term investment approach, Jennifer helps high-net-
worth clients develop and implement strategies to support their financial and 
life goals.

Jennifer holds a Bachelor of Science in Finance from California State University 
Northridge, and she obtained the Accredited Domestic Partnership Advisor℠ (ADPA) 
and CERTIFIED FINANCIAL PLANNER™ (CFP®) professional designations from the 
College for Financial Planning. 

NATIONAL RECOGNITION

2020 Forbes Best-in-State  
Wealth Advisors

2020 Forbes Top Women  
Wealth Advisors

2020 Barron’s Top 1200 Advisors

2020 Barron’s Top 100 Women Advisors

2020 Barron’s 100 Summit Panelist

2020 Wells Fargo Advisors Women’s 
Summit Panelist

2020 Top Wealth Advisor Mom

I am humbled to receive these accolades, 

which I believe represent an impressive 

list of professionals that come to work 

with one goal in mind – helping our clients 

succeed. I’m proud of our team and the 

services we provide, and I am so grateful 

to our clients for their ongoing trust and 

confidence. It’s an honor to be included 

among these outstanding advisors!

Meet the team

Our team is comprised of a close-knit group of financial services professionals bringing their individual strengths 
together to serve the comprehensive wealth management needs of a select group of highly successfully clients.

As an experienced group of Private Wealth Financial Advisors 
and Private Wealth Client Associates, we are recognized for 
our long-standing practice of leveraging relationships with 
Wells Fargo Advisors’ affiliate professionals in the areas of 
wealth planning, liability management, philanthropy, family 

dynamics, fiduciary services, and estate planning strategies. 
By collaborating with these experienced professionals, our 
Private Wealth team makes sure clients receive the advice 
and service needed to help them preserve and grow their 
wealth across generations.

A proud, passionate member of her community, Jennifer strives to 
give back by serving on the Board of Directors for Discovery Cube Los 
Angeles, which provides science-based programs and exhibits to inspire 
young minds. She also serves as a mentor and leader within the wealth 
management industry, heading Wells Fargo’s Private Wealth Advisory 
Council, and she is regularly featured as a panelist for various industry-
related women’s summits, including participation in the firm’s Women’s 
Connection Network. She also hosts her own speaker series on a variety 
of topics, including market commentary, health and wellness, and major 
life events. She previously served on the Valley Presbyterian Hospital’s 
Foundation Board from 2015–2018.

Jennifer lives in Santa Clarita, where she truly enjoys 
spending time with her family and taking in the 
beautiful surroundings on hikes. A voracious reader 
who gets through multiple books each week, Jennifer 
also makes it a daily priority to practice yoga and 
mindfulness.

CA Insurance License #0B61416
The Forbes Best-In-State Wealth Advisors, Forbes Top Women Wealth Advisors, and 
Working Mother’s Top Wealth Advisor Moms ranking algorithm is based on industry 
experience, interviews, compliance records, assets under management, revenue 
and other criteria by SHOOK Research, LLC, which does not receive compensation 
from the advisors or their firms in exchange for placement on a ranking. Investment 
performance is not a criterion.
The Barron’s Top 1200 Advisors and Barron’s Top 100 Women Advisors rankings are 
based on data provided by thousands of advisors.  Factors included in the rankings 
were assets under management, revenue produced for the firm, regulatory record, 
length of service, quality of practice and client retention.
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The value of a team approach 
After many years helping high-net-worth clients achieve their financial objectives, 
we understand how families’ and businesses’ financial needs have become 
increasingly complex. Our experience has shown the myriad ways to invest your 
money can often exceed the expertise of one financial advisor. That’s why we 
embrace the value of a team approach to address every client’s unique challenges 
and opportunities.

We’re the team our clients rely on, and we invite you to share in that 
experience with them.

As we work with you to create a personalized investment plan, we draw 
on an extensive pool of knowledge and insight from every member of the 
team. These insights come from years of experience working with a broad 
range of wealth management needs. Whether your concerns center on an 
investment strategy to get you where you want to be – such as selling a 
business, managing an inheritance, leaving a legacy, or planning for future 
generations – we’ll work in partnership to develop the right solutions for 
you.

Our team approach allows us to go that extra mile for our clients. 
Everyone on the team understands what’s going on in each of our clients’ 
lives. We want to get to know our clients on a deep, personal level so that 
it becomes more about their family and aspirations, rather than just the 
investment component.

Helping navigate 
significant wealth

We understand your unique goals 
should be at the center of all your 
financial decisions and form 
the foundation of your financial 
strategy. Because significant wealth 
requires a distinctively elevated 
level of service and specialized 
expertise, we believe in building 
lasting relationships with a limited 
number of clients, taking the time 
to understand your most important 
priorities for today, tomorrow, and 
your long-term future.

Valerie A. Schneider, CFP®

Private Wealth Financial Consultant

Valerie brings nearly 15 years of experience to the team, and as a Private 
Wealth Financial Consultant, she partners with Jennifer and clients directly 
to develop Envision® plans and construct custom investment portfolios 
based on their life goals. Valerie is committed to working with longstanding 
clientele, as well as engaging and educating the next generation of clients. 
She also helps to monitor performance, implement solutions for complex 
needs, and manage marketing projects for the practice.

Valerie graduated from Principia College with a degree in business administration 
and obtained a Personal Financial Planning credential from UCLA Extension. She 
also earned the CERTIFIED FINANCIAL PLANNER™ professional designation 
from the College for Financial Planning in 2014. Additionally, Valerie is studying 
for the Retirement Income Certified Professional® (RICP®) designation through the 
American College of Financial Services.

She has served on the board for the local chapter of Wells Fargo Advisors’ 
Women’s Team Member Network for four years, and she is passionate about 
empowering the personal and professional lives of her colleagues and peers. A Los 
Angeles native, Valerie finds work-life balance by enjoying the outdoors, exploring 
personal growth, and traveling with family and friends.

CA Insurance License #0G40945
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Martina Troiano
Private Wealth Senior Registered Client Associate
Officer

Martina joined Wells Fargo in 2013 and is now the Garcia Private Wealth 
Group’s senior client associate, managing the team’s daily operational 
needs. To helps clients plan for a financial future that best meets their 
goals, she provides strategic and financial analysis that often includes 
performance reporting and asset allocation, securities review and product 
research, investment strategies, and structuring changes. In her role, she 
also offers support for sales and trades, and she leads all compliance and 
due diligence efforts for the practice.

Prior to joining the industry, Martina graduated from California State University 
Northridge with a degree in psychology.

An advocate for positive change in her community and beyond, Martina serves 
on two of the firm’s internal boards that are focused around environmental 
sustainability and community engagement, and she was named LA Metro 
Volunteer of the Year in 2019 for her work with SOVA, a local food bank. 
Additionally, through the Wells Fargo Foundation, she works to secure grants 
for various environmental nonprofits around Southern California. She’s a travel 
enthusiast, having visited over 25 countries, and her highlights include Brightright 
Israel, Habitat for Humanity in Thailand, and living abroad in Japan and Italy. She 
currently resides in Sherman Oaks with her partner and their rescue pup.

CA Insurance License #0I49053

Francesca Fassino
Client Associate

As the newest member of the Garcia Private Wealth Group, Francesca works on 
new client acquisition, event planning, and marketing for the team. She works 
closely with her peers to ensure all administrative and operational needs are 
handled accurately and efficiently. She also enjoys resolving client inquiries, 
handling all aspects of account distributions, and supporting the team’s daily 
operations.

Francesca graduated from Cal State Northridge, where she received a Bachelor of 
Science in Finance with a concentration in financial planning. She previously prepared 
tax returns and now works closely with CPAs to provide tax reporting documentation.

In her spare time, Francesca enjoys cooking, staying active outdoors, and spending 
time with family and friends.  
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A team you can depend on
Our team along with a team of Wells Fargo Private Bank specialists will engage in an ongoing dialogue with you 
and your advisors to help make sure you’re on track for your goals.

Valued  
Client

Client’s  
Attorney

Client’s  
CPA

Wealth Advisor Wealth Planner Private Banker
Fiduciary Advisory 

Specialist
Investment 
Strategist

Private Wealth 
Financial Advisor

Private Wealth Financial Advisors are Wells Fargo Advisors team members.  All other roles mentioned are Wells Fargo Bank, N.A. team members.
Brokerage services are offered through Wells Fargo Advisors. Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC and Wells Fargo Advisors Financial Network, LLC, Members SIPC, 
separate registered broker-dealers and non-bank affiliates of Wells Fargo & Company.
Wells Fargo Private Bank offers products and services through Wells Fargo Bank, N.A. and its various affiliates and subsidiaries. Wells Fargo Bank, N.A. is a bank affiliate of Wells Fargo & Company. Brokerage services 
are offered through Wells Fargo Advisors. Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC and Wells Fargo Advisors Financial Network, LLC, Members SIPC, separate registered 
broker-dealers and non-bank affiliates of Wells Fargo & Company.
Wells Fargo Bank, N.A. offers various advisory and fiduciary products and services including discretionary portfolio management. Wells Fargo affiliates, including Financial Advisors of Wells Fargo Advisors, a 
separate non-bank affiliate, may be paid an ongoing or one-time referral fee in relation to clients referred to the bank. The bank is responsible for the day-to-day management of the account and for providing 
investment advice, investment management services and wealth management services to clients. The role of the Financial Advisor with respect to the Bank products and services is limited to referral and 
relationship management services.

Wells Fargo  
Advisors

Wells Fargo  
Private Bank

Our Team

What is the value of a 
family office approach?

We act as your personal Family Office CEO

We take a global view of how all aspects of 
your life intersect

We leverage a team-based approach

We connect you with the right professionals*

We don’t work in silos

*Wells Fargo Advisors does not endorse these referrals and 
therefore gives no assurances as to the quality of their services. A personalized approach to wealth management 11



The Envision® Process

The foundation for a long-term, trusted relationship between advisor and client starts at the very beginning  
of the relationship. Our Envision Process is the perfect first step.

We engage in deep conversations about your goals and wishes – as well as the challenges you face – to get a 
better understanding of what you’re trying to accomplish and how we may be able to help. The more we know 
about you, the better we can determine the appropriate path for pursuing your goals. Understanding your life, 
your priorities, and your comfort with risk will help us make the right recommendations for you.

The
Envision®
process

Define major 
life goals

Set ideal 
and acceptable 

goals

Prioritize
goals

Recommend
plan

Implement
allocation

Monitor
progress

Stress test
goals

Revisit goals 
or priorities

Diversification is an investment method used to help manage risk. 
It does not guarantee investment returns or eliminate risk of loss 
including in a declining market.
IMPORTANT: The projections or other information generated by 
Envision regarding the likelihood of various investment outcomes 
are hypothetical in nature, do not reflect actual investment results 
and are not guarantees of future results. Results may vary with 
each use and over time.
Envision® methodology: Based on accepted statistical methods, 
the Envision tool uses a simulation model to test your Ideal, 
Acceptable and Recommended Investment Plans. The simulation 
model uses assumptions about inflation, financial market returns 
and the relationships among these variables. These assumptions 
were derived from analysis of historical data. Using Monte 
Carlo simulation, the Envision tool simulates 1,000 different 
potential outcomes over a lifetime of investing varying historical 
risk, return, and correlation amongst the assets. Some of these 
scenarios will assume strong financial market returns, similar to 
the best periods of history for investors. Others will be similar 
to the worst periods in investing history. Most scenarios will fall 
somewhere in between. Elements of the Envision presentations 
and simulation results are under license from Wealthcare Capital 
Management LLC. © 2003-2019 Wealthcare Capital Management 
LLC. All Rights Reserved. Wealthcare Capital Management LLC 
is a separate entity and is not directly affiliated with Wells Fargo 
Advisors.

Wells Fargo Advisors’ Envision process offers you an effective way to identify your 
highest-priority goals and develop an investment plan designed to provide you with the 
wealth you need to live your life the way you want. Instead of tracking your portfolio’s 
performance against a standardized index, such as the S&P 500, we monitor your progress 
toward achieving your life goals on your own target zone. It includes:

• Identifying what is important in your life 
and helping you prioritize your financial 
goals

• Coordinating and integrating cohesive 
solutions for all your financial affairs

• Creating a well-balanced, diversified 
portfolio based on your objectives, risk 
tolerance, and investment time horizon

• Monitoring results, reviewing changes in 
your circumstances, and adjusting your 
investment strategy as necessary based 
on your situation

If your life goals change 
with time or if fluctuating 
market conditions alter 
your plan’s results, the 
Envision process offers 
the flexibility to make 
adjustments as necessary.
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What we do 

We believe successful client relationships start with open 
conversation, learning about your goals, and understanding your 
full life picture.

Prior to making any sort of investment decisions, we’ll address your estate 
and legacy planning needs based on your personal and professional goals. 

Though our partnerships with private bankers and wealth advisors, 
we provide you access to a suite of family office services in a boutique 
environment inside a global financial company. Once we have a clear 
understanding of your goals and values, we help you manage your 
wealth utilizing the appropriate solutions from a wide range of services.

Business owner and executive services

Trust and fiduciary services 

Wealth preservation and transfer strategies 

Philanthropic and gift planning

Investment planning and customized 
solutions

Retirement planning and cash flow 
modeling

Fixed income

Risk management

Tax and insurance strategies

Securities-based lending, commercial 
lending, and specialized lending solutions

Advisory services are not designed for excessively traded or inactive accounts, and may not be suitable for all 
investors. Please carefully review the Wells Fargo Advisors advisory disclosure document for a full description of our 
services. The minimum account size for these programs is $10,000 to $250,000.
Trust services available through banking and trust affiliates in addition to non-affiliated companies of Wells Fargo 
Advisors. 
Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by an 
attorney who specializes in estate planning and is licensed to practice law in your state.
Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are 
underwritten by unaffiliated insurance companies.
Wells Fargo Securities is the trade name for the capital markets and investment banking services of Wells Fargo & 
Company and its subsidiaries, including Wells Fargo Securities, LLC, member NYSE, FINRA and SIPC and Wells Fargo 
Bank, National Association. Wells Fargo Bank, N.A. is a banking affiliate of Wells Fargo & Company.

Lending and other banking services available through Wells Fargo Advisors (NMLS UI 2234) are 
offered by banking and non-banking subsidiaries of Wells Fargo & Company, including, but not limited 
to Wells Fargo Bank, N.A. (NMLSR ID 399801), Member FDIC, and Wells Fargo Home Mortgage, a 
division of Wells Fargo Bank, N.A. Certain restrictions apply. Programs, rates, terms, and conditions 

are subject to change without advance notice. Products are not available in all states. Wells Fargo Advisors is 
licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act and the 
Arizona Department of Financial Institutions (NMLS ID 0906158). Wells Fargo Clearing Services, LLC, holds a 
residential mortgage broker license in Georgia and is licensed as a residential mortgage broker (license number 
MB2234) in Massachusetts.

Backed by the strength of Wells Fargo & Company
Wells Fargo & Company is a nationwide, diversified, community-based financial services company with $1.9 trillion in 
assets and the market value of its stock is $222 billion.1 

From its size and strength to its incomparable lending capabilities, we are supported by specialists in virtually every 
wealth management discipline. We have the capability to provide our clients with premier brokerage and asset 
management services as well as access to lending, trust and investment banking expertise through Wells Fargo affiliates.

1 As of December 2019
2  Data as of December 31, 2018 and includes Wells Fargo Clearing Services, LLC (including its predecessor firms) 

and Wells Fargo Advisors Financial Network, LLC.

Wells Fargo & Company’s community commitment

Wells Fargo gives more than $1 Million a day to 10,000 nonprofits in 
communities across America. 2 

Wells Fargo ranks first among financial institutions and second overall 
among U.S. companies in corporate cash donations according to the 
Chronicle of Philanthropy’s most recent rankings, contributing approximately 
$444 million to nearly 11,000 organizations in one calendar year. 2

Wells Fargo Advisors has committed $1 billion through 2025 to address the 
U.S. housing affordability crisis. 2 
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Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, member FINRA/SIPC, a registered broker dealer and non-bank affiliate of Wells Fargo and Company. 1020-XXXXX

We welcome the opportunity to meet with you to 

learn more about your wealth management needs and 

goals. Call or visit us for a confidential, no-obligation 

review and consultation.

Wells Fargo Advisors
15760 Ventura Boulevard, Suite 1250
Encino, CA 91436

Jennifer L. Garcia, CFP®, ADPA®

(818) 380-3334
sverdlij@wellsfargo.com

Valerie A. Schneider, CFP®

(818) 380-3390
valerie.a.schneider@wellsfargo.com

Martina Troiano
(818) 380-0999
martina.troiano@wellsfargo.com

Francesca Fassino
(818) 380-3588
francesca.fassino@wellsfargo.com


