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Marc Alexander, Seth Asher, and Theresa Fabbrini 

of the Alexander Investment Group of Wells Fargo 

Advisors bring over 50 years of combined investment 

experience and a history of comprehensive wealth 

management to a wide range of clients. 

Through their team approach, Marc, Seth and Theresa have developed 
an unparalleled client service model. Debi Chin and Bridgette Blaylock 
have over 45 years of combined experience working in financial 
services, and as key team members, they deliver highly personalized 
service with professionalism and confidentiality. 

A deep personal relationship is at the center of everything we do. 
We plan for and address the complexities of wealth management 
by drawing on the vast resources of Wells Fargo Advisors. With 
access to Wells Fargo affiliate products and services such as wealth 
planning, private banking, trust and fiduciary services, and insurance, 
as well as various customized and more traditional lending products, 
we collaborate with your family’s attorneys and CPAs to help guide 
the implementation of a fully integrated investment plan.
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With more than two decades of experi-
ence managing investments and estate 
planning strategies, Marc Alexander uses 
a holistic and comprehensive approach 
to investment planning. He strives to 
earn a reputation for personal service 
and attention to detail by tailoring his 
financial advice to the needs of each 
individual client. By making communica-
tion the core of his client relationships, 
Marc aims to provide a truly personalized 
approach to managing his clients’ 
financial health.

As a Private Investment Management 
(PIM) manager, Marc is laser-focused on 
fully customizing investment solutions 
geared toward his clients’ goals.1 The 
PIM designation is awarded to a small 
percentage of Financial Advisors within 
Wells Fargo Advisors who have met 
the firm’s rigorous program criteria 
such as completing advanced training, 
having proven experience, and holding 
appropriate registrations.

Marc believes in continuing education to 
stay current on economic changes and 
new wealth management trends. After 
obtaining his BBA in Finance from the 
University of Georgia in 1992, Marc went 

on to become a CERTIFIED FINANCIAL 
PLANNER™ (CFP®) professional. He is 
also a Certified Investment Management 
Analyst® (CIMA®) and a member of 
the Investments and Wealth Institute. 
Marc holds insurance licenses for life, 
long-term care, and annuities.

Marc began his career in 1993 with 
Interstate/Johnson Lane Wachovia 
Securities, a predecessor firm of Wells 
Fargo Advisors. Early in his career, Marc 
developed and tailored the investment 
knowledge and processes that remain 
key to the team today. In 2006, Marc 
moved to RBC Wealth Management and 
then Morgan Stanley, in search of the 
firm to best fit the needs of his clients. 
In 2014, Marc and his team returned to 
Wells Fargo Advisors to take advantage 
of the firm’s broader set of wealth 
planning resources.

Outside of the office, Marc prioritizes 
his free time with his wife, Tanya, and 
their two children. Marc loves skiing and 
the outdoors, as well as cycling, soccer, 
tennis, and golf. He gives back to his 
community by helping various charitable 
organizations, including his children’s 
school, Woodward Academy.

1 The PIM Program is not designed for excessively traded or inactive accounts, and may not be suitable for all investors. Please carefully review the Wells Fargo 
Advisors advisory disclosure document for a full description of our services. The minimum account size for this program is $50,000.

Marc A. Alexander, CFP®, CIMA®

Private Wealth Financial Advisor 
Senior PIM Portfolio Manager
Managing Director – Investments

(404) 240-5420

marc.alexander@wfa.com

MEET THE TEAM
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As a trusted advisor and financial ser-
vices professional with the Alexander 
Investment Group, Seth Asher has over 
20 years of experience helping build 
and protect clients’ wealth. Seth takes a 
collaborative approach to understanding 
each client’s unique objectives and coor-
dinates with his clients’ attorneys and 
accountants to help build comprehensive, 
integrated investment strategies.

Seth believes communication is the 
foundation of any successful business. 
Together with Marc Alexander and 
Theresa Fabbrini, they, Financial Advisor, 
they take great pride in building long-term, 
trusted relationships and set high client 
service standards to create an opportune 
working relationship to help clients 
achieve their goals.

Seth holds several securities registra-
tions, including the Series 7, 63 and 
66, and he holds licenses for life and 
long-term care insurance. In addition, 
Seth earned the Accredited Wealth Man-
agement Advisor designation through the 
Academy of Multidisciplinary Practice, 
Inc. and the Estate & Wealth Strategies 
Institute at Michigan State University. 

Recipients of this certification are recog-
nized for their advanced knowledge in the 
specialty areas of investment strategies, 
insurance, estate planning strategies, 
charitable giving, business succession 
solutions, and retirement planning.

Seth began his career as a Financial Advi-
sor in 2000, working for IJL Wachovia, a 
predecessor firm of Wells Fargo Advisors. 
He has been recognized as a Five Star 
Wealth Manager in 2016, as featured in 
Atlanta Magazine.2

Originally from Nashville, Seth attended 
the University of Georgia, where he 
earned his BBA in Risk Management. 
In 1997, he earned his MBA and Master 
of Health Administration degree (MHA) 
from The J. Mack Robinson College of 
Business at Georgia State University. 
Away from the office, Seth and his wife, 
Karen, spend most of their time keeping 
up with their children, volunteering at 
school activities, helping with homework, 
and attending sporting events. He enjoys 
tennis, skiing, and traveling to their 
family’s favorite vacation destinations, 
Aspen and Hilton Head Island.

Alexander Investment Group is comprised of a close-knit team 
of professionals bringing their individual strengths together to 

serve the comprehensive financial needs of you and your family. 

2 The Five Star Wealth Manager award, administered by Crescendo Business Services, LLC (dba Five Star Professional), is based on 10 objective criteria: 1. 
Credentialed as an registered investment adviser or a registered investment adviser representative; 2. Active as a credentialed professional in the financial services 
industry for a minimum of 5 years; 3. Favorable regulatory and complaint history review (unfavorable feedback may have been discovered through a check of com-
plaints registered with a regulatory authority or complaints registered through Five Star Professional’s consumer complaint process*); 4. Fulfilled their firm review 
based on internal standards; 5. Accepting new clients; 6. One-year client retention rate; 7. Five-year client retention rate; 8. Non-institutional discretionary and/or 
non-discretionary client assets administered; 9. Number of client households served; 10. Education and professional designations. Wealth managers do not pay a 
fee to be considered or awarded. Once awarded, wealth managers may purchase additional profile ad space or promotional products. The award methodology does 
not evaluate the quality of services provided and is not indicative of the winner’s future performance. 2016 - 2,210 Atlanta wealth managers were considered for the 
award; 526 (24% of candidates) were named Five Star Wealth Managers. *To qualify as having a favorable regulatory and complaint history, the person cannot have: 
1. been subject to a regulatory action that resulted in a suspended or revoked license, or payment of a fine, 2. had more than three customer complaints filed against 
them (settled or pending) with any regulatory authority or Five Star Professional’s consumer complaint process, 3. individually contributed to a financial settlement 
of a customer complaint filed with a regulatory authority, 4. filed for bankruptcy, or 5. been convicted of a felony.

Seth M. Asher, MBA
PIM Portfolio Manager  
Managing Director – Investments

(404) 240-5421

seth.asher@wfa.com
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Theresa Fabbrini focuses on helping 
her clients build, manage, protect, and 
transition their wealth. Her mission is 
to help each one of her clients plan for 
a financial future in a way that enables 
them to enjoy their best life. Using a 
holistic planning approach allows The-
resa to assist her clients in each walk of 
life. Wells Fargo Advisors encompasses 
numerous resources for her to utilize 
while assisting clients with creating and 
following their personalized plan.

Theresa began her career in the financial 
industry as an intern at Wells Fargo 
Advisors in Dothan, AL, where she devel-
oped a clear understanding of wealth 
management and investment planning 
from working closely with her father, 
who has been a Financial Advisor with 
Wells Fargo Advisors for over 25 years. 
She graduated from Auburn University 
with her BBA in Finance and Marketing, 
graduating Magna Cum Laude. While at 
Auburn, she had the opportunity to study 
abroad in Ireland and gain hands-on 
experience working with international 
companies through her internship at 
GoContractor, formerly Initiafy.

After graduation, she joined Pulte Group 
as a Sales Consultant in the Atlanta area 
and began her career as a Financial 
Advisor with Wells Fargo Advisors in 
2018. Theresa holds several securities 
registrations, including the Series 7 
and 66, and she holds licenses for life 
and long-term care insurance. In 2020, 
Theresa joined the Alexander Investment 
Group.

Theresa is originally from Dothan, and 
since moving to Atlanta, she has enjoyed 
the fast-paced environment the city has 
to offer. She is passionate about traveling 
and hopes to one day visit every national 
park. One of her favorite destinations is 
Green Turtle Cay in the Abacos. When 
she’s not traveling, she loves heading 
down to Atlanta’s Beltline, as well as 
exploring restaurants around the city. 
While she enjoys staying busy, not much 
can beat a sunny weekend on the lake 
with her family and friends. Theresa lives 
in Atlanta with her husband, Mac, and 
their dog, Trudy.

Theresa Fabbrini
Financial Advisor

(404) 760-7638

theresa.fabbrini@wfa.com

MEET THE TEAM
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CLIENT SERVICE TEAM
Our team at Alexander Investment Group brings decades of combined investment experience and a history of 
comprehensive wealth management to a wide range of clients. Leveraging our diverse skills, experiences and 
personalities, we work to provide tailored, risk-managed investment strategies and a high standard of client 
service to meet your goals and objectives.

Debi Chin
Senior Registered Client Associate

(404) 240-5488 | debra.chin@wfa.com

Debi Chin brings over 30 years of financial services experience to the Alexander Invest-
ment Group. She provides clients with the personalized attention and goal-oriented 
service they deserve and is frequently called upon to explain complex regulations 
and year-end tax statements, review dividend and interest payments, and resolve 
client inquiries.

She holds her Series 7 and 63 registrations. In 2011, Debi was recognized as a 
Premier Client Associate. This recognition is held by a select group of Registered 
Client Associates within the firm, nominated by their management for their consistent 
display of professionalism, integrity, and core leadership values.

Bridgette Blaylock
Senior Registered Client Associate

(404) 760-7645 | bridgette.blaylock@wfa.com

With over 25 years of financial and customer service experience, Bridgette Blaylock’s 
main goal has been to ensure that new and current clients have a smooth experience. 
Bridgette began her career in the financial industry with A. G. Edwards & Sons. She 
began as a Wire Operator and transitioned to Client Associate after two years. She 
has remained through two mergers with Wachovia and what is now Wells Fargo 
Advisors, as a Senior Registered Client Associate. She holds both Series 7 and Series 
63 securities licenses and has been recognized as a Premier Client Associate by the 
firm a Premier Client Associate by the firm every year from 2010–2021. The Wells Fargo 
Advisors Premier Client Associate distinction is held by a select group of Registered 
Client Associates within Wells Fargo Advisors nominated by their management for 
their consistent display of professionalism, integrity, and core leadership values. 
Bridgette lives in Lawrenceville, GA, with her two sons.
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THE VALUE OF A TEAM APPROACH 

After decades of helping clients achieve their financial objectives, we understand how families’ financial 
needs have become increasingly complex. Our experience has shown the myriad ways to invest your 
money can often exceed the expertise of one financial advisor. That’s why we embrace the value of a 
team approach to address every client’s unique challenges and opportunities.

As we work with you to create a personalized investment plan, we draw on an extensive pool of 
knowledge and insight from every member of the team. These insights come from years of experience 
working with a broad range of wealth management needs. Whether your concerns center on an 
investment strategy to get you where you want to be – such as selling a business, saving for or living in 
retirement, leaving a legacy, or planning for future generations – we’ll work together to develop the right 
solutions for you.

As a service-oriented team, we strive to expand relationships with 
all generations of your family to help them better understand the 
challenges of investment planning and properly managing wealth. We 
want each of our clients to have the clarity, confidence, and professional 
advice necessary to plan for the responsible stewardship of family 
wealth not just during your lifetime, but over future generations as well. 

We understand that life transitions and key life events – such as adding 
new members to a family, buying a home, sending a child/grandchild 
to college, caring for an aging parent, and/or planning for retirement – 
often come with distinct hopes or concerns about the changes you may 
encounter in the future. 

By helping families recognize and anticipate these future life events, our 
team can help reduce anxiety and prepare everyone for what is ahead. 
As life changes, we can meet to review and update investment plans 
accordingly.   

We’re dedicated to fostering long-term relationships and have a passion 
for making a positive impact on each of our client’s lives for generations 
to come.

OUR FAMILY  
APPROACH  
TO WEALTH 
MANAGEMENT 

 • Other Professionals
 •

Fi
na

nc
ial

 Advisor • CPA • AttorneyYOU

Also, as a client of Alexander Investment Group of Wells Fargo Advisors, 
we can connect you to a network of trusted experts from various 
disciplines as we work together to implement a cohesive investment 
strategy. We can provide access to the following specialists:
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OUR WEALTH MANAGEMENT PROCESS 

We believe successful client relationships start with open conversation, learning about your goals, and 
understanding your full life picture. We strive to earn trust from our clients by taking a risk-adverse, life planning 
approach to their wealth management needs.

During our initial meeting, we get to know a little about you, your 
family, and your goals. It starts with a conversation, listening 
and learning from each other. We’ll explore your goals and any 
wealth management concerns you may have. We introduce our 
wealth planning process and then, together, decide if it makes 
sense for us to work together.

Next, we define a strategic asset allocation for your investment 
strategy. Our Envision® planning process is designed to help 
build your investment portfolio around your goals, dreams, and 
needs.

We coordinate strategies for your entire wealth plan.

We take a collaborative approach and, through a series of 
conversations, uncover the details of your financial and family 
situations.

We discuss your short- and long-term goals and priorities, and 
we coordinate with your other professional advisors, such as 
your accountant and lawyers. This thorough discovery process 
allows us to help create a personalized wealth plan for you.

We work together to measure your progress and communicate 
with you to help you stay on track. We believe this ongoing 
dialogue is what makes a real difference in your financial life. 
If your goals or financial circumstances change, or there are 
significant changes to your business, we can meet to update your 
Envision plan to account for the changes and continue to review 
your progress along the way.

STEP 1 
QUALIFY 

STEP 3 
PLAN 

STEP 2 
DISCOVER 

STEP 4  
REVIEW 
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We engage in deep conversations about your goals and wishes – as well as the 
challenges you face – to get a better understanding of what you’re trying to accomplish 
and how we may be able to help. The more we know about you, the better we can 
determine the appropriate path for pursuing your goals. Understanding your life, your 
priorities, and your comfort with risk will help us make the right recommendations for you.

Wells Fargo Advisors’ Envision process offers you an effective way to identify your highest-priority goals and 
develop an investment plan designed to provide you with the wealth you need to live your life the way you want. 
Instead of tracking your portfolio’s performance against a standardized index, such as the S&P 500, Envision 
monitors your progress toward achieving your life goals on your own target zone. It includes:

Identifying what is important in your life and helping 
you prioritize your financial goals

Coordinating and integrating cohesive solutions  
for all your financial affairs

Creating a well-balanced, diversified portfolio based 
on your objectives, risk tolerance, and investment 
time horizon

Reviewing results, discussing changes in your 
circumstances, and adjusting your investment 
strategy as necessary based on your situation

Define Major  
Life Goals

Set Ideal and  
Acceptable Goals

Prioritize 
Goals

Stress Test 
Goals

Recommend 
Plan

Implement 
Allocation

Monitor 
Progress

Revisit Goals or 
Priorities

THE 
ENVISION 
PROCESS

If your life goals change with time or if fluctuating market conditions alter your plan’s results, the Envision 
process offers the flexibility to make adjustments as necessary.

Diversification is an investment method used to help manage risk. It does not guarantee investment returns or eliminate risk of loss including in a declining market.
IMPORTANT: The projections or other information generated by Envision regarding the likelihood of various investment outcomes are hypothetical in nature, do not 
reflect actual investment results and are not guarantees of future results. Results may vary with each use and over time.
ENVISION METHODOLOGY: Based on accepted statistical methods, the Envision tool uses a simulation model to test your Ideal, Acceptable and Recommended 
Investment Plans. The simulation model uses assumptions about inflation, financial market returns and the relationships among these variables. These assump-
tions were derived from analysis of historical data. Using Monte Carlo simulation, the Envision tool simulates 1,000 different potential outcomes over a lifetime 
of investing varying historical risk, return, and correlation amongst the assets. Some of these scenarios will assume strong financial market returns, similar to the 
best periods of history for investors. Others will be similar to the worst periods in investing history. Most scenarios will fall somewhere in between. Elements of the 
Envision presentations and simulation results are under license from Wealthcare Capital Management LLC. © 2003-2021 Wealthcare Capital Management LLC. All 
Rights Reserved. Wealthcare Capital Management LLC is a separate entity and is not directly affiliated with Wells Fargo Advisors.

THE
ENVISION
PROCESS
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BUILDING UPON THE  
ENVISION PROCESS 

We believe a solid foundation for lasting wealth 
requires a balanced, conservative approach that 
attempts to capitalize on market growth while 
limiting risk (not trying to compete against the 
markets). Our team can construct a portfolio 
to help provide maximum return potential for 
your personal risk tolerance. We will also review 
your current asset allocation to ensure you are 
maintaining the right balance between risk and 
reward for your age, market conditions, and time 
horizon for reaching your goals. 

As life changes, we work with you to update and 
adjust your investment plan accordingly.

Research shows that among surveyed  
Envision plan holders:

98% agree
their plan is personally tailored to meet 

their unique financial goals

96% agree
having an Envision plan helps them feel 

better prepared for retirement

92% agree
their plan helps them talk to their Financial 

Advisors about significant life events

Results are based on a survey conducted online by Versta 
Research from June 5-June 22, 2019 among 457 Envision 
clients with Financial Advisor relationships. Results are not 
representative of other client experiences or indicative of 
future success or performance. The Envision process is a 
brokerage service provided by Wells Fargo Advisors.

We welcome the opportunity to meet with you to learn more about your 

wealth management needs and goals. Call or visit us for a confidential, 

no-obligation review and consultation. 

TEL (404) 240-5420 ALEXANDERINVESTMENTGROUP.COM



© 2021 Wells Fargo Advisors is a trade name used by 
Wells Fargo Clearing Services, LLC, Member SIPC, a 
registered broker-dealer and non-bank affiliate of Wells 
Fargo & Company. 0122-00553


