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A long-lasting legacy  
founded on family values

SINCE 1967 We work with clients to develop flexible, fully customized solutions 
tailored to help address their priorities, through each of life’s financial 
stages – accumulation, distribution and legacy.

Our multigenerational wealth management approach allows us to build 
relationships with your family to help them understand the unique 
challenges and opportunities of investment planning. We strive to 
provide you and your loved ones with the clarity, confidence and advice, 
necessary to plan for the responsible stewardship of your family’s 
wealth, over generations.
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Helping to connect your
money with your life and
dreams, for tomorrow

A shared commitment
Our clients count on us to be there when they need us. We are always ready and accessible to advise and guide 
you through every aspect of your financial life, to help you connect the money you have today, with your dreams 
for tomorrow.

Sabin Wealth Management Group of 
Wells Fargo Advisors is a family-based 
wealth management practice, dedicated 
to serving its valued clients, across 
the country for over 70 years. Our 
shared commitment to family, and the 
communities we serve, is what propels 
our comprehensive, purpose-driven 
investment guidance, for our clients. We 
focus on learning about the financial 
goals that are most important to you 
and the circumstances that are shaping 
your decisions.

From left to right: ANDREW R. SABIN, Senior Vice President - Investment Officer,  
BRUCE D. SABIN, First Vice President - Investment Officer, BRADLEY A. SABIN, First Vice 

President – Investment Officer, JANICE M. ALBERS, Senior Registered Client Associate



*The Wells Fargo Advisors Premier Client Associate distinction is held by a select group of Registered Client Associates within Wells Fargo Advisors nominated by their 
management for their consistent display of professionalism, integrity and core leadership values.
Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
1120-00022

BRUCE D. SABIN, AAMS®, MBA 
FIRST VICE PRESIDENT – INVESTMENT OFFICER

Bruce Sabin had a decades-long career in corporate and civic management working for 
some of St. Louis' largest, well-known companies. Becoming a Financial Advisor was a 
natural fit, after great success in leading businesses and organizations in managing their 
financial allocations to help achieve their goals. He is an Accredited Asset Management 
SpecialistSM (AAMS®) and provides insight into building long-term client relationships.

ANDREW R. SABIN, AAMS® 

SENIOR VICE PRESIDENT – INVESTMENT OFFICER

Andrew Sabin is committed to providing trusted financial advice, exceptional service and 
a higher level of caring to serious investors. Andrew realized his calling when he joined his 
grandfather's financial management group in 2003 and found his natural analytical skill 
set meshed perfectly with the intricate financial industry. He is also an Accredited Asset 
Management SpecialistSM (AAMS®).

BRADLEY A. SABIN, CFP®, CSRICTM 

FIRST VICE PRESIDENT – INVESTMENT OFFICER

Bradley Sabin brings a younger-generation outlook to the team, with a focus on long-
term vision and operational excellence. Bradley is a CERTIFIED FINANCIAL PLANNER™ 
(CFP®) professional and he was one of the first Financial Advisors in the U.S. to receive the 
Chartered Socially Responsible Investment Counselor (CSRICTM) credential, a groundbreaking 
certification in the fast-growing and vitally important field of sustainable, responsible and 
impact investing.

JANICE M. ALBERS, AAMS® 

SENIOR REGISTERED CLIENT ASSOCIATE

Janice Albers began her career working at A.G. Edwards over three decades ago. She has 
been a Senior Registered Client Associate for more than 10 years, and focuses on all aspects 
of client services, operations and account management for the team. She has been named 
a Wells Fargo Advisors Premier Client Associate* each year since 2013, and is an Accredited 
Asset Management Specialist℠ (AAMS®), having completed courses of study in investments, 
insurance, tax, retirement and estate planning.

Multigenerational wealth planning for the years ahead
We have a business succession plan that gives clients confidence to know our team’s Advisors will be able to 
effectively carry on the legacy of the firm, and maintain our high standards of client care and see plans through to 
their completion.

Sabin Wealth Management Group welcomes the opportunity to meet with 
you, to learn more about your wealth management needs and goals, and 
discuss how we can serve as a resource to help you develop strategies  
to achieve your objectives. Please contact us today at (314) 692-3232  
or sabinwealthmanagementgroup@wfa.com to schedule a confidential, 
no-obligation private consultation.

Let's have a
conversation



Putting ESG into action
Pursuing both investment performance and a positive impact on the world used to exceed most investors’ abilities. 
But today, more companies and other issuers of financial securities are disclosing the information investors need 
to measure sustainability and impact. At the same time, advancements in technology – specifically in data analysis 
– have made it easier for investors to parse this information, and assess its impact on their investments and the 
impact of their investments on the world.

The timing of this change is important. Decisions about where and how to allocate effort and resources help shape 
the future. And perhaps now more than ever, we see the world changing substantially due to factors such as climate 
change, natural resource availability, and demographic shifts. Investors aware of these ESG issues are helping 
prepare their portfolios for the economy of the future.

With such a lens, investors can evaluate investments on a 
much broader range of criteria than they could in the past. As a 
result, they have the freedom to decide which factors are most 
important to them, articulate financial and ESG objectives, and 
understand where those objectives intersect.

Renewable energy, waste 
management, water use,  

and climate change

Human capital, community 
relations, labor standards,  
and diversity and inclusion

Accounting, board structure, 
executive compensation, business 

ethics, and fraud
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ESG Investing:
Seeing the whole picture

The Environmental, Social and Governance (ESG) investing strategy of Sabin Wealth Management Group of 
Wells Fargo Advisors provides an opportunity for investors to more closely align their investment objectives 
with their personal values and world views. A key component of our investment decision making process 
incorporates ESG analysis.

Examples of ESG Opportunities

“Employing an ESG lens gives investors a 
new way to express the full array of their 
investment preferences and objectives.”
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The Sabins have started asking 
their clients about their values and 
offering relevant new investments 
or a realignment of existing 
portfolios. The response has been 
overwhelmingly positive, Bradley 
says. “We’ve just seen their eyes 
light up when they know that we 
are going to be thinking of a deeper 

dive,” he says. “Common topics 
of discussion are climate change, 
tobacco and firearms.”

Millennials are often cited as the 
driving force behind sustainable 
investing, and the Sabins say their 
millennial clients are their most 
enthusiastic, as a group, for the 

firm’s new approach. But they say 
that their core group of clients in 
their 60s and 70s also have been 
eager to hear about it. “A lot of 
our older clients were very, very 
interested in this,” says Bruce Sabin. 

Dieter Holger, The Wall Street Journal, Journal Reports: 
Wealth Management, “Financial Advisors Turn to ESG, 
Warily”

All investing involves risk, including the possible loss of principal.
Wells Fargo Asset Management (WFAM) is the trade name for certain investment advisory/management firms owned by Wells Fargo & Company. These firms include but are 
not limited to Wells Capital Management Incorporated and Wells Fargo Funds Management, LLC. Certain products managed by WFAM entities are distributed by Wells Fargo 
Funds Distributor, LLC (a broker-dealer and Member FINRA).
Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
1120-01380

Sabin Wealth Management Group welcomes the opportunity to meet with 
you, to learn more about your wealth management needs and goals, and 
discuss how we can serve as a resource to help you develop strategies  
to achieve your objectives. Please contact us today at (314) 692-3232  
or sabinwealthmanagementgroup@wfa.com to schedule a confidential, 
no-obligation private consultation.

Let's have a
conversation

Investing for the future
Sabin Wealth Management Group and the Wells Fargo Asset Management (WFAM) ESG team believe that investors 
have the power to shape their portfolios for the environment they operate within today while also positioning them 
wisely for the future. For more than 30 years, WFAM has employed ESG-related insights in investment solutions and 
approaches and is now working with entities across the globe on some of the most exciting areas of sustainable 
investing developments. We’re committed to helping investors understand, analyze, and implement ESG strategies 
to pursue their own goals and those for the world at large.

ESG Investing: As seen in "The Wall Street Journal"
MARCH 15, 2020

Bruce D. Sabin, AAMS®, MBA, First 
Vice President – Investment Officer, 
Andrew R. Sabin, AAMS®, Senior Vice 
President – Investment Officer, and 
Bradley A. Sabin, CFP®, CSRICTM, First 
Vice President – Investment Officer 
have refreshed their multigenerational 
practice around the social values of 
their clients. Bradley Sabin, 31, is the 
youngest of the three and one of 
the first financial advisors in the U.S. 
to receive a CSRICTM credential – for 
chartered socially responsible investing 
counselors.
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The Sabin Wealth
Management Group 
of Wells Fargo Advisors
4D Process

Our wealth management process focuses on illuminating your financial life – providing you understanding 
of and control over your finances, helping to lead to confidence, and successful outcomes. The focal point of 
our process is the creation of your Financial Strategy Action Plan (FSAP), an executive summary making the 
complex understandable and actionable, to you, your loved ones, and trusted professionals. It centers on 
individualization, organization, and your strategy to help you achieve your goals.

Our four-step process focuses on the 4Ds.
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Fit meeting: we will discuss the client-advisor relationship, expectations, and what’s necessary  
for a successful long-term relationship

Comprehensive review of investments, liabilities, insurance, and estate documents

Analyze current asset allocation vs. optimized strategic allocation

 1   Data  
Gathering

Discovery process to gain a comprehensive understanding of your personal resources, liabilities,  
and short- and long-term objectives

Goals often include: traveling, funding children’s education, enjoying retirement, and charitable giving

Evolution and changes based on life events and stages often require a change in priorities and  
a need for specialized financial guidance

 2  Defining  
Your Goals  
and Legacy

Utilize the Financial Strategy Action Plan (FSAP), a high level executive summary of your financial life

Envision® process uses advanced software and Monte Carlo simulations to uncover highest priority 
goals and objectives, and determines likelihood of successful retirement

Regularly scheduled and consistent Strategy Overview Sessions

Expense planning worksheet helps you better understand spending needs prior to and during 
retirement

Healthcare cost fact finder allows us to more accurately estimate your expected Medicare, out-of-
pocket expenses, and long-term care costs

 3   Devising  
a Plan

Income center helps ensure we are optimizing retirement income

Implement tax-efficient withdraw strategies

Utilize annuities, fixed income, and other income-focused investments to help provide retirement 
income

Recreate “paycheck” in retirement using systematic, scheduled transfers to clients’ checking accounts

 4  Distribute 
Income



Live the life you imagined
Every team member of Sabin Wealth Management 
Group brings different perspectives and experience to 
create a powerful synergy, which provides clients with 
unbiased, personalized solutions. Through our Envision® 
Planning Process, you will receive a highly customized, 
comprehensive wealth management plan designed to 
help you achieve your unique vision and goals. This plan 
will be built around an in-depth understanding of your 
individual needs and family values.

Our purpose-driven investment planning approach 
focuses on helping clients gain a deeper understanding 
about their intentions for their wealth and integrates 
core values across wealth planning. This foundational, 
purpose-driven investment planning strategy allows 
you to make choices by thoughtfully looking at the big 
picture, instead of making ad hoc changes based on 
short-term factors.

Sabin Wealth Management Group welcomes the opportunity to meet with 
you, to learn more about your wealth management needs and goals, and 
discuss how we can serve as a resource to help you develop strategies  
to achieve your objectives. Please contact us today at (314) 692-3232 
or sabinwealthmanagementgroup@wfa.com to schedule a confidential, 
no-obligation private consultation.

Let's have a
conversation

THE ENVISION PROCESS

Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance companies.
Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in estate planning and is licensed 
to practice law in your state.
Investments in fixed-income securities are subject to market, interest rate, credit and other risks. Bond prices fluctuate inversely to changes in interest rates. Therefore, a 
general rise in interest rates can cause a bond’s price to fall. Credit risk is the risk that an issuer will default on payments of interest and/or principal. This risk is heightened 
in lower rated bonds. If sold prior to maturity, fixed income securities are subject to market risk. All fixed income investments may be worth less than their original cost upon 
redemption or maturity.
IMPORTANT: The projections or other information generated by Envision regarding the likelihood of various investment outcomes are hypothetical in nature, do not reflect 
actual investment results and are not guarantees of future results. Results may vary with each use and over time.
Envision methodology: Based on accepted statistical methods, the Envision tool uses a simulation model to test your Ideal, Acceptable and Recommended Investment Plans. 
The simulation model uses assumptions about inflation, financial market returns and the relationships among these variables. These assumptions were derived from analysis 
of historical data. Using Monte Carlo simulation, the Envision tool simulates 1,000 different potential outcomes over a lifetime of investing varying historical risk, return, and 
correlation amongst the assets. Some of these scenarios will assume strong financial market returns, similar to the best periods of history for investors. Others will be similar 
to the worst periods in investing history. Most scenarios will fall somewhere in between. Elements of the Envision presentations and simulation results are under license from 
Wealthcare Capital Management LLC. © 2003-2020 Wealthcare Capital Management LLC. All Rights Reserved. Wealthcare Capital Management LLC is a separate entity and is 
not directly affiliated with Wells Fargo Advisors.
Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
1120-01382

We help clients construct a portfolio designed to achieve 
their short-term and long-term life goals. The objective 
is to provide you with “ideal” and “acceptable” total 
return potential, based on your personal risk tolerance. 
We implement well-defined, risk appropriate investment 
strategies, utilizing the vast resources of a global 
financial services firm.

Our team has the experience to develop and implement 
results-focused investment plans that help enable 

clients to work toward successfully accumulating, 
preserving, and transferring wealth in all economic 
environments.

To execute the plan, we offer strategic and tactical asset 
allocation and provide a range of investment solutions, 
including:

• CASH • FIXED INCOME • EQUITIES • ALTERNATIVES •

Define Major  
Life Goals

Ideal and  
Acceptable Goals

Prioritizing 
Goals

Collaboration

Making a 
Recommendation

Implementation

Monitoring 
Progress

New Goals  
and Priorities



Fixed-income investing
With over 50% of our assets under management in fixed income, Sabin Wealth Management Group of Wells Fargo 
Advisors takes a very hands-on approach to potentially maximize risk-adjusted results. The primary goal is targeting 
the highest potential income for our clients to help meet retirement expenses, within the context of striving to 
reduce volatility and risk, in this more defensive portion of our clients’ portfolios.

IMPLEMENTING FIXED-INCOME STRATEGIES ACROSS CORPORATE, MUNICIPAL,  
AND GLOBAL FIXED-INCOME SECTORS

Depending on the account type, our goal is maximizing clients’ after-tax income and return potential. The 
global economy is perpetually changing, which results in certain bond sectors outperforming, while others are 
underperforming. Our team’s tactical approach enables us to seek out the best income-generating opportunities,  
in any market environment.

Annuities
Our group offers a wide range of annuities to help clients take advantage of retirement income and savings 
opportunities. We can help you understand how an annuity works, including its features, benefits, costs, and 
potential investment risks.

We will work with you to determine how an annuity may strengthen your overall retirement savings portfolio, 
discuss investment opportunities, and help you determine the level of risk that is comfortable for you.

Bonds
There are many market climates where Treasury and/or Municipal bonds may outperform Corporate bonds, and 
vice versa. We actively overweight and underweight across the bond universe, to potentially maximize income, while 
attempting to reduce risk.

Income Solutions

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value
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Investments in fixed-income securities are subject to market, interest rate, credit and other risks. Bond prices fluctuate inversely to changes in interest rates. Therefore, a 
general rise in interest rates can result in the decline in the bond’s price. Credit risk is the risk that an issuer will default on payments of interest and/or principal. This risk is 
heightened in lower rated bonds. If sold prior to maturity, fixed income securities are subject to market risk. All fixed income investments may be worth less than their original 
cost upon redemption or maturity.

Variable annuities are long-term investments appropriate for retirement funding and are subject to market fluctuations and investment risk.
Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance companies.

We recommend investors properly diversify within their fixed-income allocation to both 
traditional and higher yielding areas, while managing interest rate risk – akin to matching  

the average number of years to maturity on the bonds in a portfolio to its time horizon.



Investing in stocks involves risk and their returns and risk levels can vary depending on prevailing market and economic conditions.
There is no guarantee that dividend-paying stocks will return more than the overall stock market. Dividends are not guaranteed and are subject to change or elimination
Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
1120-01385

Sabin Wealth Management Group welcomes the opportunity to meet with 
you, to learn more about your wealth management needs and goals, and 
discuss how we can serve as a resource to help you develop strategies  
to achieve your objectives. Please contact us today at (314) 692-3232  
or sabinwealthmanagementgroup@wfa.com to schedule a confidential, 
no-obligation private consultation.

Let's have a
conversation

Building Wealth with Dividend Paying Stocks
Our active dividend growth investment strategy seeks to provide clients with a rising stream of income through 
annual dividend growth. A key objective is to provide a well-diversified strategy for income-oriented investors, to 
keep up with the rising cost of living, while striving to generate growth for their portfolio.

We focus on investing in profitable, growing companies, with a track record of paying increasing dividends 
throughout all market cycles, including economic recessions. There are only a select group of companies that meet 
our stringent criteria and deliver time-tested returns.

Our dividend-driven investment approach keeps clients focused on long-term objectives, not the day-to-day 
volatility of the market. It is appropriate for investors who want long-term capital appreciation for equity portfolios 
and seek to generate income. 

Dividend Strategy Approach*

Dividend growth is an important driver of total return – stock price appreciation plus income generated during the 
period a stock is held. We firmly believe that compounded-investment income is a way to potentially maximize long-
term total returns.

High Quality Stocks Above Average  
Dividend Yield

Consistent Growth 
of Yield

Potential for  
High Total Return



Overview
Our highly experienced team offers you access to a suite of wealth management services in a boutique 
environment inside a global financial company. Once we have a clear understanding of your goals and values, 
we help you manage your wealth utilizing the appropriate solutions from a wide range of services:

INVESTMENT PLANNING

We believe all our decisions should be made with the sole purpose of helping you accomplish your financial 
goals. Part of our investment planning process is making investment choices that fit your investment strategy, 
as multiple investment types can often work together to help you accomplish your financial goals. We can 
explore those options with you and setup a properly allocated profile to bring your investment dreams to 
fruition.

INDIVIDUAL RETIREMENT ACCOUNTS (IRAs)

Every type of IRA has its own set of rules and tax advantages, but anyone who earns income can contribute to 
an IRA. With the retirement landscape frequently changing — and given that you’ll likely be more active, thus 
living and working longer than you anticipate — you may need to rely more than prior generations on what 
you’ve saved for income. If you contribute to a qualified retirement plan (QRP) through your employer — such 
as a 401(k), 403(b), or governmental 457(b) — that might not be enough to accumulate the savings you need. 
Fortunately, you can contribute to both your QRP and an IRA, and we can help you make the most of these 
contributions.

ADVISORY SERVICES

Managing investments can consume your time, and time is a precious commodity. Our team is committed 
to providing you with choices in how you do business with us. We offer a broad range of advisory programs 
designed to suit the level of involvement you prefer in the day-to-day management of your investments, and 
you can rest assured we’ll provide objective advice you can rely on.

Wealth Management 
Services

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value
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As a client of Sabin Wealth Management Group of Wells Fargo Advisors,  
along with the aforementioned solutions, you also have access to  

securities-based financing, residential mortgages, home equity financing,  
credit cards, and business financing through Wells Fargo Advisors and its affiliates.



*Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance companies.
Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
1120-01386 

Sabin Wealth Management Group welcomes the opportunity to meet with 
you, to learn more about your wealth management needs and goals, and 
discuss how we can serve as a resource to help you develop strategies  
to achieve your objectives. Please contact us today at (314) 692-3232  
or sabinwealthmanagementgroup@wfa.com to schedule a confidential, 
no-obligation private consultation.

Let's have a
conversation

CREDIT, SPECIALIZED LENDING, AND COMMERCIAL LENDING

Have you considered how a large purchase, a necessary cash flow, or an unexpected expense might affect your 
overall financial picture? As your financial advisors, we will help you answer these questions and navigate your 
financial life (personal and professional) — and that includes a borrowing strategy, if necessary. We can also 
introduce you to services through our affiliates that can help you build and preserve your assets, as well as manage 
your borrowing needs.

INSURANCE*

Life, disability, and long-term care insurance can assist in protecting your goals from life’s knowns and unknowns. 
These options may also play a key role in helping you preserve your assets and achieve your financial goals. 
Therefore, you should insure against the risks that could compromise your overall financial security. When it comes 
to the amount of coverage needed, in the end, the “right” answer will be unique to you.

SOCIAL SECURITY AND MEDICARE PLANNING

As part of our retirement planning services, we also employ an account distribution sequence strategy integrated 
with Social Security and Medicare benefit guidance. The decision about when and how to claim your Social 
Security and Medicare benefits can be one of the most complex and important choices you will make leading into 
retirement. Our team will conduct a Social Security benefit modeling and benefit analysis to work to maximize 
your lifetime benefits. In addition, out dedicated group of Medicare experts provides guidance during every step of 
Medicare enrollment.

COLLEGE SAVINGS PLANS

Saving for retirement and college at the same time can be a challenge for many families. While you want to help 
your child reach their full potential, most financial experts agree if funds are limited, saving for retirement should 
be the higher priority. When it comes to saving for college, there may be a number of sources to consider, including 
investments, 529 plans, loans, and financial aid, all of which we can properly inform you on so that you know which 
decision fits your landscape best.

BUSINESS SERVICES

Your company is one of your most important assets, and it’s likely the product of a life-long dedication to hard work. 
Our team is committed to helping you maximize the success and profitability of your business through specialized 
products and services, ultimately helping give your business the cash flow and support it needs to thrive. This 
includes reviewing and/or establishing employee benefit plans and packages, as well as retirement savings plans, 
insurance, and succession planning.


