
Q U I N O A K S I N V E S T M E N T G R O U P.C O M

With you through 
every phase of life

Quin Oaks Investment Group is a team of 
highly experienced wealth management 
professionals who provide personalized, 
goals-based investment planning and 
guidance for our clients.

We provide customized investment 
planning within the context of a long-
term relationship with each client. 
Together, we bring more than 100 years 
of experience serving a wide range of our 
clients’ financial needs. This experience 
allows us to bring specialized experience 
in developing results-focused financial 
strategies custom-tailored to help meet 
clients’ priorities throughout each of life’s 
major stages – accumulation, distribution 
and legacy.

Everything we do is aimed at building a 
deep, personal relationship with each 
and every client – as deep and as strong 
as the roots of one of the oak trees on 
my childhood farm. From our client 
onboarding process to our collaborative 
approach to building and managing 
investment plans, we put our clients first.

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in estate planning and is licensed 
to practice law in your state. Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate 
of Wells Fargo & Company. 0920-00695

The story behind “Quin Oaks” 

The name Quin Oaks comes 
from the five oak trees that 
lined the driveway up to the 
farmhouse where I grew up. 
The farm is where I learned 
the value of hard work and 
humility. I also learned about 
the responsibility that comes 
with a hard-earned dollar. 

Our farm had 5,000 chickens, a greenhouse with a variety of 
plants, and fields of wheat, barley, and soybeans. Growing 
up working on the family farm, I learned about nature, 
responsibility, and passion. I also learned about money – how 
to earn it, but also how to manage it. I learned about income, 
expenses, profits, banking, and entrepreneurism. 

I credit all of the experiences from my childhood for developing 
a strong work ethic and respect for the value of a dollar – 
those experiences now serve as the bedrock of the success I 
have experienced in my personal and professional life.

~David Clarke~David Clarke
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David Clarke
Managing Director – Investments
Senior PIM Portfolio Manager*

David Clarke’s interest in the stock market dates back to his college years after 
taking an investment class at Virginia Tech. This class required him to build a mock 
portfolio of stocks. His portfolio performed exceptionally well and his love for and 
career in the financial service industry began.

Having joined the industry in 1983, David’s extensive experience through major 
market shifts enables him to help clients structure balanced portfolios that are 
designed to meet their specific financial goals. He believes strongly in educating  
our clients by demystifying complex investment concepts and strategies.

His services extend beyond the traditional client as well. He helps fiduciaries with 
the special needs of their clients, and he has been involved with the Professional 
Fiduciary Association of California for over 20 years. During this time, he has advised 
many fiduciaries and has become well versed with the Prudent Investor Act.

David lives in Orinda with his wife, Cristy, and they have three daughters. Away from 
the office he enjoys an active family lifestyle, traveling, and participating in a variety 
of sports. Although his serious basketball days are behind him, he still enjoys running 
the Lafayette Rim Trail, paddle boarding at Lake Tahoe, and going to Warriors games 
(David is a long-time suffering – but not anymore – Golden State fan).

(925) 253-4304

david.clarke@wfa.com

Insurance License: 0A09052, Resident State: CA
* The PIM Program is not designed for excessively traded or inactive accounts, and may not be suitable for all investors. Please carefully review the Wells Fargo Advisors 
advisory disclosure document for a full description of our services. The minimum account size for this program is $50,000.

FAVORITE QUOTE 

“Every dog has its day.”

I AM MOST  
PROUD OF

My children

FAVORITE PART  
OF MY JOB

The creative aspect of 
combining a client’s 

investment goals with 
the daily changing 

investment environment

MY BEST FRIEND 

My wife, Cristy

FAVORITE CHILDHOOD 
MEMORY

Selling eggs from the 
front porch of our 

family’s chicken farm

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value
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Kathy Sowl Chelini
Vice President – Investments 
Senior Fundamental Choice Portfolio Manager

Kathy Sowl Chelini is a Vice President – Investments and Senior Fundamental 
Choice Portfolio Manager who has more than 35 years of experience in the financial 
services industry. Kathy believes successful client relationships begin with listening. 
Her intuitive, personalized approach to serving her clients’ needs is to learn about 
the things each client values most, help them clarify their highest priority goals, and 
collaborate to develop an investment plan designed to fit their unique situation. She 
then executes approved plans and measures progress toward reaching well-defined 
objectives.

As a Senior Fundamental Choice Portfolio Manager, Kathy manages client portfolios 
in an active manner, guided closely by the research, recommendations, and insights 
of Wells Fargo Investment Institute strategists and external research firms. Every 
client portfolio is customized to the client’s needs with a goal of long-term capital 
appreciation. After allocating investments, she also follows a consistent approach to 
controlling risk and makes all decisions in accordance with client objectives and risk 
tolerance.

Kathy is a native of Minnesota and her husband, Eric, an accomplished chef, is a native Californian. They volunteer with 
various organizations in Oakland. She and Eric love to travel, and one of their favorite countries is Italy, where hold dual 
citizenship. Kathy loves spending time with her adult children and grandchildren, as well as playing with her friendly dogs. 
She is an avid Golden State Warriors fan and relished the team’s magnificent run during the magic years when many travel 
plans were conjured up during tailgates.

(925) 253-4312

kathy.sowl@wfa.com

Wells Fargo Investment Institute, Inc. is a registered investment adviser and wholly-owned subsidiary of Wells Fargo Bank, N.A., a bank affiliate of Wells Fargo & Company. 
Insurance License: 0A22298, Resident State: CA

FAVORITE QUOTE 

“If it’s to be, it’s up to me.”

I AM MOST PROUD OF 

My close relationships with 
family and friends

FAVORITE PART OF  
MY JOB

Assisting clients in reaching 
their financial goals and 

dreams

FAVORITE CHILDHOOD 
MEMORY

Having bonfires on the 
beach of Lake Superior, 
occasionally seeing the 

aurora borealis

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value
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Mark Passalacqua
Financial Consultant

During his senior year at UCLA, Mark Passalacqua interned at Dean Witter with the 
intention of becoming a “stock broker” after graduation. However, at that time, the 
stock market was around 770, and the outlook was bleak for a new graduate in a 
struggling market – so he went into marketing and sales. During the subsequent  
20+ years, Mark worked with several early stage companies, where he was on their 
initial management teams, and he even founded his own start-up, SportsID, during 
the dot-com era.

Coming full circle, Mark was recruited by Morgan Stanley in 2008 for their Rainmaker 
program, and – you guessed it – he got to witness how history can repeat itself. 
During his first week in production, the market began its extended downward spiral. 
So, his first few years in this business were definitely interesting. He believes the 
timing was “perfect” relative to getting fully immersed in the market when times 
were tough as a battle-tested way to learn the ropes.

The common thread in all Mark’s experiences has been business and relationship 
development, where communication is key. He has found that trust builds 

relationships, and vice versa. When times are challenging, communication becomes even more important because that is 
when his clients really need to know that his team is working for them and looking out for their best interest.

Mark has enjoyed working with David and the Quin Oaks Investment Group since 2008. He and David share similar 
values, especially when it comes to family, relationships, and living by the “golden rule.” This ethos has served them well in 
building their business and long-term relationships with clients. His focus and specialization are on investment planning, 
retirement/401(k) plans, and relationship development for the group.

Mark lives in Lafayette with his wife, Lisa, and their three daughters. Away from the office, he is immersed in family life and 
loves doing anything as a family. Mark also coaches volleyball at local high schools and youth league, sits on his swim club 
board, and hopes to run for mayor someday. He enjoys construction (he is doing his own remodel/addition), surfing, music, 
and fitness – even playing a little volleyball.

(925) 253-4307

mark.l.passalacqua@wfa.com

FAVORITE QUOTE 

“If you can dream it,  
you can do it.”

CHILDHOOD IDOL 

My dad  
(and Speed Racer)

FAVORITE PART  
OF MY JOB

Interacting with clients 
on a daily basis – 

helping them to meet 
their goals, while at the 
same time, getting to 

know more about them

MY BEST FRIEND 

My wife, Lisa  
(and now my children  

as they get older)

FAVORITE CHILDHOOD 
MEMORY

Laughing hysterically at 
the dinner table

Insurance License: 0F94893, Resident State: CA
Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
0920-00695
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Justin Pribilovics-Wade
Financial Advisor

Justin Pribilovics-Wade’s initial interest in finance began back in his high school 
economics class when he participated in a stock picking contest. Justin was 
intrigued by the strength of the market forces and what influenced them. 
Consequently, he started investing in the market with earnings from his summer 
camp job; and he did well, especially for a teenager with limited resources.

Justin graduated from Chapman University where he studied finance. During the 
summer, he interned with David and Wells Fargo Advisors, which continued to 
cultivate his passion for investments. Justin started his career at Pacific Life, where 
he specialized in annuities and mutual funds – initially, conducting research and 
analysis. During his tenure there, Justin was promoted several times, which allowed 
him to work with firms nationwide, conducting higher level analysis, providing 
portfolio recommendations, and engaging in business development. In the summer 
of 2018, he was recruited by David to join the Quin Oaks Investment Group of Wells 
Fargo Advisors.

Using his background in investment products, Justin is dedicated to helping 
individuals and businesses develop financial strategies that align with their needs, goals, and risk tolerance. He believes that 
successful planning is not a single event. It is a continual process that is constantly evolving, and it is his goal to make sure 
clients’ needs are met throughout the changes that occur in their lives.

Throughout his career, Justin has emphasized the importance of clear communication and transparency. He believes 
these priorities foster stronger relationships based on a foundation of trust. He is excited to be working with the Quin Oaks 
Investment Group because the team shares the same philosophy and values in working with clients.

Justin grew up in Oakland and recently made his way back home after living in Southern California. Away from the office,  
he enjoys traveling and “eating” his way through cities. Often, you can find him enjoying waffles at a local brunch spot. Justin 
is an avid Bay Area sports fan and likes to stay active by challenging himself with annual fitness goals, which have included 
running races, The Tough Mudder, and anything that will keep him moving.

(925) 253-4317

justin.pwade@wfa.com

FAVORITE FOOD 

Waffles

FAVORITE SUPERHERO 

Captain America

FAVORITE PART  
OF MY JOB

Creating strategies  
so clients can achieve their 

goals

FAVORITE CHILDHOOD 
MEMORY

Any snow trip to  
Lake Tahoe

Insurance License: 0M68408, Resident State: CA
Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
0920-00695
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Meet our amazing 
Client Service Team

Any day of the week, you can find Danielle Lee helping one 
client execute a trade, another change a beneficiary, and 
yet another confirm the balance on his or her account. 
Throughout her career, she has helped financial advisors 
put financial decisions into effect for their clients. "Once 
I know what the decision is, I help them carry it out. My 
priority is anticipating needs," she says.

Danielle has more than 20 years of experience in the 
financial services industry. Prior to joining Wells Fargo 
Advisors, she worked for Merrill Lynch and Morgan 
Stanley. Danielle holds Series 7 and Series 66 securities 
registrations to sell securities in the state of California.

Danielle lives with her husband in Claremont, where they 
lead a very active life. They enjoy hiking (having climbed 
Half Dome twice), skiing, golf, and dance, as well as 
traveling all over the world. She also is skilled at interior 
design and does projects for friends and family.

Insurance License: 0D64048, Resident State: CA

 FAVORITE QUOTE: “If you obey all the rules, you miss all 
the fun.” Katherine Hepburn  THING I’M MOST PROUD OF: 
Never afraid to be a solo traveler  FAVORITE PART OF MY 
JOB: I am part of this awesome, honorable team  BEST 
FRIEND: My Callaway driver – it can take the heat!  FAVORITE 
CHILDHOOD MEMORY: Tasting cold ice cream for the first time. 

 CHILDHOOD IDOLS: Carol and Mike Brady, who I wished 
were my parents. What did I know then?!

Danielle Lee
Senior Registered Client Associate
(925) 253-4305
danielle.j.lee@wfa.com

Gena M. DeMartini Evans
Senior Client Associate
Assistant Vice President
(925) 253-4315
gena.demartini@wfa.com

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
0920-00695

For 25 years, Gena DeMartini Evans has assisted Financial 
Advisors in providing the highest level of service to their 
clients. She thoroughly enjoys helping our clients any 
way she can and treats every individual like family. Gena 
is detail-oriented and dedicated to resolving client issues 
quickly and efficiently. She believes in building long-term 
relationships built on trust and integrity.

Throughout her career, Gena has received numerous 
acknowledgements and awards for client practices and 
service. She served as an Ambassador for Wells Fargo 
Advisors 2013-2014. Gena started in the financial services 
industry in her hometown of Carmel, CA, and came to the 
bay area in 2002 with the firm. She lives in Danville with her 
husband, Charles, and enjoys teaching Zumba in her spare 
time.

 FAVORITE SAYING: “Always look at the glass half full, versus 
half empty.”  THING I’M MOST PROUD OF: Surviving USAF 
Boot Camp in 1993  FAVORITE PART OF MY JOB: Helping 
clients with their financial needs  BEST FRIEND: My husband, 
Charles  FAVORITE CHILDHOOD MEMORY: Performing on 
stage singing in a talent competition at 7 – I came in 2nd place  

 CHILDHOOD IDOLS: Linda Carter (a.k.a., Wonder Woman)

Quin Oaks Investment Group embraces a team approach in how we manage all of our clients’ portfolios. We bring an 
extensive pool of experience to each client relationship, all centered around helping our clients achieve their most important 
financial goals. 
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With the client’s best interest at the center of everything we do, we leverage in-depth planning and a comprehensive suite of 
wealth management solutions to help clients meet their goals, including (but not limited to):

INVESTMENT PLANNING

WEALTH PROTECTION STRATEGIES

ESTATE PLANNING STRATEGIES

PRE- AND POST-RETIREMENT PLANNING

FAMILY WEALTH MANAGEMENT

BUSINESS SOLUTIONS

CHARITABLE GIVING

EDUCATION FUNDING

It’s all about YOU

We believe the most successful relationships between 
wealth managers and their clients are built on trust. That 
trust must be grounded in a commitment by the wealth 
manager to act solely in the client’s best interest. 

Our duty holds us to the highest standard of client care in 
the financial services industry. As wealth advisors, Quin 
Oaks Investment Group acts only in the sole interest of 
each of our clients while exercising skill and demonstrating 
experience in the work performed on their behalf. We have 
no conflicting loyalties and no obligation to recommend 
one product or service over another. We look only toward 
achieving the very best results for our clients.

Our work with the Professional Fiduciary Association of California (PFAC)

One of our team’s great passions is working with and helping further the mission 
of the PFAC. The PFAC works to promote high standards of ethics and practice in 
financial services through higher qualifications; continuing education; enhancing 
awareness of the organization; contributing to effective regulation; legislation; and 
licensing; and generally improving resources available to members who take seriously 
the great honor it is to manage wealth on behalf of another person.

*Wells Fargo Special Needs Trust Services provides products and services through Wells Fargo Bank, N.A. and its various affiliates and subsidiaries.
Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance companies. 

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in estate planning and is licensed 
to practice law in your state. Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate 
of Wells Fargo & Company. 0920-00695
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Asset allocation 
strategies 

The Wells Fargo Investment Institute calculates that over 70% of a portfolio’s return can be credited to the proper asset 
allocation. One of the first steps in constructing a portfolio is to decide on an appropriate asset allocation for the portfolio. 
What percentage of the portfolio should be invested in stocks, bonds, mutual funds and exchange-traded funds, gold, cash, 
and more? To a large extent, that allocation will determine the return and the volatility of the portfolio. 

The appropriate first step is to take into account numerous personal considerations so that clients are comfortable with the 
investment plan, including the recommended asset allocation. Age, retirement plans, family legacy plans, risk tolerance, and 
much more goes into this calculation. Finding the right balance is imperative.

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in estate planning and is licensed 
to practice law in your state. Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate 
of Wells Fargo & Company. 0920-00695

Diversification is an investment method used to help manage risk. It does not guarantee investment returns or eliminate risk of loss including in a declining market.
IMPORTANT: The projections or other information generated by Envision regarding the likelihood of various investment outcomes are hypothetical in nature, do not reflect 
actual investment results and are not guarantees of future results. Results may vary with each use and over time.
Envision® methodology: Based on accepted statistical methods, the Envision tool uses a simulation model to test your Ideal, Acceptable and Recommended Investment 
Plans. The simulation model uses assumptions about inflation, financial market returns and the relationships among these variables. These assumptions were derived from 
analysis of historical data. Using Monte Carlo simulation, the Envision tool simulates 1,000 different potential outcomes over a lifetime of investing varying historical risk, 
return, and correlation amongst the assets. Some of these scenarios will assume strong financial market returns, similar to the best periods of history for investors. Others will 
be similar to the worst periods in investing history. Most scenarios will fall somewhere in between. Elements of the Envision presentations and simulation results are under 
license from Wealthcare Capital Management LLC. © 2003-2019 Wealthcare Capital Management LLC. All Rights Reserved. Wealthcare Capital Management LLC is a separate 
entity and is not directly affiliated with Wells Fargo Advisors.

We will meet to review the progress toward achieving life 
goals by:

Identifying what is important in a client’s life and helping him 
or her prioritize financial goals

Coordinating and integrating cohesive solutions for all the 
client’s financial affairs

Creating a well-balanced, diversified portfolio based on a 
client’s objectives, risk tolerance, and investment time horizon

Review progress and changes in personal circumstances, and 
adjusting the investment strategy as necessary based on the 
client’s situation

Wells Fargo Advisors’ Envision® process offers clients an 
effective way to identify their highest-priority goals and develop 
an investment plan designed to provide them with the wealth 
they need to live their lives the way they want. Instead of 
tracking a portfolio’s performance against a standardized index, 
such as the S&P 500, we track progress toward achieving life 
goals on a client’s fully customized index.



Q U I N O A K S I N V E S T M E N T G R O U P.C O M

Our approach 

Quin Oaks Investment Group’s wealth management approach utilizes custom-tailored, actively managed stock portfolios 
to help clients build, preserve, and transition wealth. We implement a combination of strategies for capital preservation and 
potential wealth creation. This includes discretionary portfolio management using a diversified selection of investments. 
Our team constructs diversified portfolios to both achieve a client’s goals and reflect that client’s tolerance for risk while 
optimizing risk-adjusted returns.

1

2

3

4

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in estate planning and is licensed 
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Since no one investment program is suitable for all types of investors, this information is provided for informational purposes only. We need to review your investment 
objectives, risk tolerance and liquidity needs before we introduce suitable investment programs to you.
Stocks offer long-term growth potential, but may fluctuate more and provide less current income than other investments. An investment in the stock market should be made 
with an understanding of the risks associated with common stocks, including market fluctuations.
Past performance is no guarantee of future results. Asset allocation cannot eliminate the risk of fluctuating prices and uncertain returns. Diversification does not guarantee 
profit or protect against loss in declining markets. Dividends are not guaranteed and are subject to change or elimination.

Client profile development
Our team begins with a comprehensive fact-finding 
session to develop an understanding of the client’s 
reasons for investing, the length of time they have to 
reach their goals, and the level of risk they are willing 
to assume.

Asset allocation
We calculate the mixture of securities that is right 
for the client. Asset allocation is more than deciding 
to invest in stocks; it is balancing a mixture with 
changing market conditions and the level of volatility 
that matches the client’s risk tolerance. Asset 
allocation does not protect against fluctuating prices 
and uncertain returns.

Security selection
After establishing an asset allocation strategy, we 
determine which securities are right for the client. 
These securities can include cash alternatives, stocks, 
mutual funds, select closed-end funds, and exchange-
traded funds.

Portfolio review
Because market and economic conditions are  
ever-changing, we will meet to review the investments  
and make changes to the portfolio as necessary.

Building wealth with dividend investing

We offer an active dividend growth investment 
strategy that seeks to provide clients with a rising 
stream of income through annual dividend growth.  
A key objective is to provide a well-diversified, low-risk 
way for income-oriented investors to keep up with the 
rising cost of living while generating growth for their 
portfolio.

We focus on investing in profitable, growing 
companies with a track record of paying increasing 
dividends throughout all market cycles, including 
economic recessions. There are only a very small 
group of companies that meet our stringent criteria 
and deliver time-tested returns.

Our dividend-driven investment approach keeps clients 
focused on long-term objectives, not the day-to-day 
volatility of the market. It is appropriate for investors 
who want long-term capital appreciation for equity 
portfolios and seek to generate income.

Potential for  
High Total Return

4 critical steps in the development 
of a personal investment plan

High  
Quality 
Stocks

High  
Dividend 

Yield

High  
Growth  
of Yield
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Working  
with the team 

Investment and Insurance Products: NOT FDIC Insured / NO Bank Guarantee / MAY Lose Value

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. 
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ADVISOR TEAM

David Clarke
Managing Director – Investments
Senior PIM Portfolio Manager

(925) 253-4304
david.clarke@wfa.com

Kathy Sowl Chelini
Vice President – Investments 
Senior Fundamental Choice Portfolio Manager

(925) 253-4312
kathy.sowl@wfa.com

Mark Passalacqua
Financial Consultant

(925) 253-4307
mark.l.passalacqua@wfa.com

Justin Pribilovics-Wade
Financial Advisor

(925) 253-4317
justin.pwade@wfa.com

CLIENT SERVICE TEAM

Danielle Lee
Senior Registered Client Associate

(925) 253-4305
danielle.j.lee@wfa.com

Gena M. DeMartini Evans
Senior Client Associate

(925) 253-4315
gena.demartini@wfa.com

Quin Oaks Investment Group is comprised of a close-knit team of professionals bringing their individual 
strengths together to serve the comprehensive financial needs of you and your family. 

We welcome the opportunity to meet with you to learn more 
about your wealth management needs and goals, and we look 
forward to discussing how we can serve as a resource to help 
you develop strategies designed to achieve your objectives.  
Call or email us to schedule a confidential, no-obligation 
portfolio review or private consultation.

2 Theatre Square, Suite 210
Orinda, CA 94563

(925) 253-4305 | (855) 282-1840

quinoaksinvestmentgroup@wfa.com


