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1 LOYALTY

We are focused on our 
clients’ priorities, values, and 
objectives. You come first. 

2 COMMUNICATION

We will talk with you in good 
times and much more in the 
bad times. In addition to 
individual strategy sessions, 
we host group calls open to 
all clients.  

3 SERVICE

We aim to anticipate 
needs before they arise, to 
be responsive in a timely 
manner when you contact 
our team, and to help you 
have the best experience 
possible as our client.

INTRODUCING

KEYSTONE PRIVATE WEALTH GROUP

Many of our doubts in life can be dispelled if we just hear the truth from a trusted friend or 
advisor. We come to work every day to tell our clients the truth and lead them through the 
pivotal questions of life. That is the core of investment planning, no matter what phase of 
life you find yourself in today.  

We want to serve you in a way that solves complexity, raises confidence, saves time, and 
improves the quality of your life. We want you to have an experience that is emotionally and 
financially rewarding, multi-generational in scope, comprehensive in nature, and focused 
exclusively on the evolving needs of you and your family.

We are committed to not just managing your money, but to helping you get to the heart of 
any issues that may be holding you back so you can live your life to its fullest.

Our Offering

Our team serves the wealth management planning needs of a select group of families and institutional 
clients in the Nashville area and throughout the US. With thoughtful and forward-thinking advice, a 
disciplined approach to investment management, consistent service, and creative and comprehensive 
strategies for both sides of the balance sheet, we take the time to understand the details of your 
situation and customize a plan of action that is designed to maximize your opportunity for success. 

Our Mission

Our mission is to help control the controllable aspects of your financial affairs and serve as the first 
point of contact for all financial needs of your family. We want you to feel confident through our 
professional planning, personal communication, and a team of professionals to lead you through every 
season of life.

OUR CORE PRINCIPLES

Our commitment to our clients is based upon three core principles:  
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Will David Coleman, CFP®

Private Wealth Financial Advisor
Managing Director – Investments 

Will David Coleman is Co-Founder and Private Wealth Financial Advisor at Keystone Private 
Wealth Group in Nashville, TN. He focuses on serving the families of highly successful 
entrepreneurs, executives, and retirees, and he is committed to being a guiding force in the 
lives of those who entrust him with their investment planning needs. 

Along with a multi-generational team of professional advisors and support staff, Will 
David is committed to superior service, comprehensive planning, and streamlining 
financial complexities for affluent families. He has significant past experience in investment 
management, structured and custom lending, retirement planning, tax-sensitive asset 
management, closely held family business liquidity planning, concentrated stock strategies, 
life insurance analysis, and legacy planning. 

Justin M. Webb, CRPC®

Private Wealth Financial Advisor
Managing Director - Investments

Justin Webb is Co-Founder and Private Wealth Financial Advisor of Keystone Private 
Wealth Group in Nashville, TN. He has over two decades of experience in the private wealth 
management business. Justin focuses on assisting ultra-affluent individuals and families with 
the implementation of creative investment strategies, liability management, asset allocation, 
and manager selection.

Justin creates customized plans that are designed to be flexible enough to change with 
market conditions and as each client’s life and financial situation changes. He’s driven by his 
passion for delivering superior service and helping clients pursue their life goals. 

Jeremy R. Stephens, CFP®

Managing Director - Investments

Jeremy Stephens is a Managing Director – Investments for the Keystone Private Wealth 
Group. He has over a decade of experience in the private wealth management business. 
Jeremy works closely with ultra-affluent individuals and families who value our team’s high 
level of service, helping them streamline the complexities of substantial wealth while working 
to capitalize on the opportunities it provides.

Chirag Delwadia, CIMA®, CFP®

Vice President - Investments

Chirag Delwadia entered the financial services industry in 2007 at Merrill Lynch where he 
most recently served as a Senior Private Wealth Relationship Manager in Merrill’s Private 
Wealth Management Group, which assists families with substantial wealth. In this role, 
Chirag was tasked with creating comprehensive solutions for some of the firm’s largest and 
most complex family situations. He currently focuses on developing financial strategies for 
foundations, endowments, institutions, and ultra-high-net-worth individuals.   

Chirag has extensive experience through major market shifts, which enables him to help 
clients structure balanced portfolios that are designed to meet their specific financial 
goals. Each client portfolio is customized to their needs with a goal of long-term capital 
appreciation. Chirag believes in following a consistent approach to controlling risk and 
makes all decisions in accordance with client objectives and risk tolerance in mind.

Matt Ragan, QPFC
Vice President - Investments

After serving as Assistant to the Governor in Phil Bredesen’s administration in Tennessee, 
Matt Ragan left politics and joined the financial services industry in 2011. Ever since, Matt 
has enjoyed working with clients to help them achieve their financial goals. 

Matt specializes in working with clients to develop employer-sponsored retirement plans. 

Katherine Faris
Financial Advisor

Katherine Faris has helped clients review their investment strategy and can connect or refer 
them to specialists our firm can provide as needed. Her favorite aspect of her work is getting 
to know clients as people and beyond just their financial needs.

Katherine focuses on providing each client with an excellent experience by staying up to 
date on their major life events and by connecting multi-generational planning to the parents, 
children, and grandchildren of clients. She also spearheads the team’s work with millennial 
families in the beginning-to-middle stages of their careers.

Meet Our Advisors
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Rebecca D. Merkel
Senior Registered Client Associate

Rebecca Merkel has dedicated 10 years to serving a 
variety of client needs. As a Registered Client Associate, 
she acts as a liaison for client service inquiries and 
activities. 

Rebecca’s administrative and operational responsibilities 
are wide-ranging: she establishes new accounts, 
coordinates online services, maintains records and 
reports, and addresses client needs with precision and 
efficiency. Additionally, at Merrill Lynch, she helped train 
fellow client associates and partnered with management 
as a brand coach for four years. 

Abby Harris
Client Associate

Abby Harris is a Client Associate who focuses on assisting 
clients with their operational, day-to-day objectives. She 
strives to build trust and strong relationships with each 
client and provide them with the high level of service they 
deserve. Her responsibilities include onboarding, account 
maintenance, money transfers,  
and other administrative tasks.

Sarah M. Harris
Registered Client Associate

Sarah Harris entered the financial services industry in 
2017 at Merrill Lynch as a Registered Private Wealth 
Associate in Merrill’s Private Wealth Management Group, 
which assists families with substantial wealth. In this 
role, Sarah assisted ultra-high-net-worth individuals 
and families with a full scope of client services including 
onboarding, monetary transactions, and banking and 
lending, as well as administering restricted stock sales. 

Sarah schedules meetings, prepares communications, 
and plans the team’s events. Her primary focus is building 
and maintaining trusted client relationships by taking 
a prompt, personalized, and proactive approach to 
managing their needs on a day-to-day basis. She also 
handles online enrollments and tutorials. Sarah is often 
the first point of contact and enjoys carrying out her many 
duties with diligence and precision.

Kelly Fiala
Client Associate

Kelly Fiala is a Client Associate on the team and serves as 
a go-to person for clients with their day-to-day requests. 
Before joining the team, Kelly spent over 10 years in legal 
recruiting at a law firm. She graduated from Vanderbilt 
University with majors in English and Sociology, then 
went on to receive a law degree from the Nashville School 
of Law. 

Awards & Accolades

Will David is honored and humbled to receive national 
recognition for the work he does on behalf of his clients, which 
he believes represents his one and only goal when he comes to 
work each day – helping you succeed. 

WILL DAVID COLEMAN: 
FORBES “BEST-IN-STATE WEALTH 
ADVISORS”1

2021 | 2020 | 2019 

WILL DAVID COLEMAN: 
FORBES “AMERICA’S TOP NEXT-
GENERATION WEALTH ADVISORS”1

2020

WILL DAVID COLEMAN: 
FORBES “BEST-IN-STATE NEXT 
GENERATION WEALTH ADVISORS”1

2019

Meet Our Client Support Team

WHAT IS A PRIVATE WEALTH FINANCIAL ADVISOR?

Two of our advisors, Will David Coleman and Justin Webb, hold the title of Private Wealth Financial 
Advisor. Advisors at Wells Fargo Advisors who hold this title specifically work with a select group  
of clients with highly complex and demanding wealth management needs. To adequately address 
the full spectrum of challenges faced by those with significant wealth, they coordinate with a team 
of specialized professionals and leverage the vast resources of Wells Fargo & Company. 

The Forbes ranking algorithm is based on industry experience, interviews, 
compliance records, assets under management, revenue and other criteria by SHOOK 
Research, LLC, which does not receive compensation from the advisors or their firms 
in exchange for placement on a ranking. Investment performance is not a criterion.
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Our Approach to Wealth Management

Find Your Path to Success

Our comprehensive, planning-based process is designed to help you identify, define, and achieve your 
goals. This process is both effective and easy-to-understand, and it puts you on a personalized path to 
pursuing those important life goals. Your priorities are always at the forefront of our planning process, 
guiding the path to your desired destination.

We want to help you unlock new insights and opportunities while fostering meaningful relationships 
with you and those in your life. 

The most important part of our planning process is the ability and ease with which you can review your 
progress toward the goals and dreams you wish to accomplish. Together, we can review your progress 
along your financial journey. 

A well-designed plan should reflect your long-term goals 
and comfort level with risk and will serve as the foundation 
of our ongoing relationship. 

If you’re a business owner 
who is growing a business, 
transitioning operations, or 
selling your business, we can 
work with you to evaluate 
your business needs.

We are dedicated to helping high-net-worth 
families and individuals navigate the critical 
challenges of successfully transitioning 
wealth to future generations and heirs.

Our multi-generational investment planning 
approach allows us to build relationships with 
your family. When you are ready to have family 
members meet with us, we take the vitally 
important first step of starting a dialogue that 
allows you to begin to share the critical insights 
and information that you’re prepared to share 
about your investment plan. 

Based on deep conversations 
and gaining an in-depth 
understanding of your needs, 
wishes, and challenges, we can 
help to ensure your plans are 
structured to help you realize 
your most important goals for 
the future of your family, your 
business, and more. 

TEAM  
APPROACH

Our team is comprised of 
talented individuals with 
diverse skillsets and deep 
experience in all areas of 
wealth management.

We communicate with each 
other and with you to help 
ensure your investment plan 
is in line with your goals and 
objectives.

MULTI-GENERATIONAL 
APPROACH

We establish long-lasting 
relationships with clients that 
often span generations within 
families. 

We are loyal to your family 
because we care about you, 
your legacy, and the longevity 
of your wealth.

WEALTH MANAGEMENT 
APPROACH

Managing money is important 
– but we believe managing 
wealth is essential. We help 
you take the right steps.  

We serve you as we help 
you navigate the complexities 
of building, managing, and 
preserving your wealth.

What’s Your End Goal?

After we understand your circumstances and goals, we will help you develop an integrated, long-term 
wealth strategy that addresses multiple aspects of your life. We help you identify and prepare for 
potential blind spots while addressing the full spectrum of your wealth management challenges.

MANAGING 
A FAMILY  
BUSINESS

DEFINING  
YOUR LEGACY

PREPARING 
THE NEXT 

 GENERATION

ESTATE &  
SUCCESSION 

PLANNING 
STRATEGIES

INVESTMENT  
PLANNING

* See important advisory services disclosures on the last page
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Your Product Toolbox

INVESTMENT SOLUTIONS & PRODUCTS

• Stocks and bonds

• Fixed income

• Mutual funds

• Certificates of deposit

• Annuities 

• Private capital

• Alternative investments

• Hedge funds

• Portfolio strategies

• Real estate investments

• Tax mitigation strategies

RETIREMENT PLANNING

• IRAs and distribution options

• Roth IRAs and conversions

• 401(k) plans

• Business and retirement plans

ESTATE PLANNING STRATEGIES

• Charitable giving strategies

• Financial literacy for families

• Wealth transfer strategies

EXECUTIVE SERVICES

• Concentrated stock 
monetization and hedging 
strategies

• SEC Rule 10b5-1 plans

INSURANCE PRODUCTS

• Life insurance • Long-term care insurance 

LIABILITY MANAGEMENT

• Securities-based financing

• Residential mortgages

• Home equity financing

• Business financing

• Credit cards

** See important disclosures regarding legal and tax advice, trust services, insurance products, and lending and other banking services on the last page.

Let’s Get Started

We welcome the opportunity to have a conversation to learn more about your 
specific goals and discuss our team approach to wealth management to determine if 
we may be the right advisor for you and your family. Learn more about our team and 
approach to wealth management by visiting:

KeystonePWG.com

800-289-4009

150 3rd Avenue South
Suite 2100

Nashville, TN 37201

WHY KEYSTONE?

A keystone represents the support point for which all else depends. We work  
hard each and every day to earn the privilege and trust from our clients to  
become their keystone… their core support point on which they can depend  
to help support them throughout their financial life journey.  

• Access to Wells Fargo affiliate products and services such as 
wealth planning, private banking, trust and fiduciary services, 
and insurance, as well as various customized and more 
traditional lending products.
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Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered 
broker dealer and non-bank affiliate of Wells Fargo and Company. 0321-02670

* Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed 
by an attorney who specializes in estate planning and is licensed to practice law in your state.

** Advisory services are not designed for excessively traded or inactive accounts, and may not be suitable for all 
investors. Please carefully review the Wells Fargo Advisors advisory disclosure document for a full description of 
our services. The minimum account size for these programs is $10,000 to $250,000.

Wells Fargo Advisors and its affiliates do not provide legal or tax advice. Any estate plan should be reviewed by 
an attorney who specializes in estate planning and is licensed to practice law in your state.

Trust services available through banking and trust affiliates in addition to non-affiliated companies of Wells 
Fargo Advisors.

Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are 
underwritten by unaffiliated insurance companies.

Lending and other banking services available through Wells Fargo Advisors (NMLS UI 2234) are offered by 
banking and non-banking subsidiaries of Wells Fargo & Company, including, but not limited to Wells Fargo Bank, 
N.A. (NMLSR ID 399801), Member FDIC, and Wells Fargo Home Mortgage, a division of Wells Fargo Bank, N.A. 
Certain restrictions apply. Programs, rates, terms, and conditions are subject to change without advance notice. 
Products are not available in all states. Wells Fargo Advisors is licensed by the Department of Business Oversight 
under the California Residential Mortgage Lending Act and the Arizona Department of Financial Institutions 
(NMLS ID 0906158). Wells Fargo Clearing Services, LLC, holds a residential mortgage broker license in Georgia 
and is licensed as a residential mortgage broker(license number MB2234) in Massachusetts.


