
Our family’s mission is  
to guide you and your 
loved ones by bridging 
your wealth today with 
the goals and financial 
future you envision.

Investment and Insurance Products:  NOT FDIC Insured  NO Bank Guarantee  MAY Lose Value

CONNECTING  
YOUR WEALTH NOW  
TO THE GOALS FOR  
YOUR FUTURE AND FAMILY



For more than 20 years, I have helped clients build, manage, preserve and transition their wealth, 
consistently striving to bring prosperity and blessings to their lives. I’m committed to helping clients 
plan effectively, invest wisely and map a comprehensive course for their future by building a bridge 
between their wealth and their goals. My rigorous, holistic planning process is grounded in understanding 
each client’s unique priorities, passions and dreams, aiming to understand their family scenarios and 
personal life goals as well as their financial objectives. For me, the opportunity to make a difference in 
my clients’ lives is a privilege, and one I truly take to heart.

I am proud to work side by side with my daughter, Courtney. In 2014 we became Wells Fargo Advisors’ 
first African-American mother-daughter team. We work with individuals, business owners, families and 
multiple generations of families to help them achieve clarity and confidence in their financial futures. 
I am an Accredited Asset Management SpecialistSM, was named among Barron’s Top 100 Women 
Financial Advisors2 in 2014 and 2015, and have been recognized as a Wells Fargo Advisors Premier 
Advisor1 every year from 2013 to 2020. I am known as a candid, caring and conscientious advisor who 
always looks out for my clients.

A Lake Charles native, I raised my family here and still call it home today. I believe in giving back through 
community service with the United Way and Junto for Women, and volunteering to teach financial 
literacy. My husband, Maurice, and I have two adult children. We share a keen sense of adventure and 
enjoy scuba diving, skydiving, biking and traveling together.

1 The Premier Advisors distinction is held by a select group of Financial Advisors within Wells Fargo Advisors as measured by three or more of the following: 
length of service with the firm, completion of educational components, business production and professionalism.
2 The Barron’s Top 100 Women Financial Advisors rankings are based on data provided by thousands of advisors. Factors included in the rankings were assets 
under management, revenue produced for the firm, regulatory record, length of service, quality of practice and client retention.

Every day, I focus on helping people. I take pride in working closely with clients to answer questions, 
solve problems, simplify the complexities of their finances, and help put them on track to achieve their 
financial and life goals. I am driven by my passion for doing good and, in fact, have devoted my entire 
career to helping people. My past roles as a police officer and EMT give me unique perspective on 
helping people and understanding the dynamics of their lives, from family situations and health concerns 
to all of life’s ups and downs. Today as an advisor I help people by bringing clarity and confidence to 
their financial lives and striving to empower them to live their best lives — today and tomorrow.

It is an honor to join my mother, Tonya, in financial services and work together as a skilled and effective 
team. In 2014 we became Wells Fargo Advisors’ first African-American mother-daughter team. We work 
with individuals, business owners, families and multiple generations of families to help them create a 
holistic plan for their future, aiming to build a bridge between their wealth and their goals. I’m proud 
of my reputation as an attentive, sympathetic and sincere advisor who is committed to working hard, 
following through and consistently delivering the exceptional service on which our clients rely.

A native of Lake Charles, I am active in the community as a board member of Big Brothers Big Sisters 
of Southwest Louisiana and as a church volunteer. I am a dog lover and compete in IGP dog sport 
competitions, which target training, obedience and protection skills. An avid adventurer, I enjoy hiking, 
biking, kayaking, scuba diving and skydiving.

By helping you recognize and anticipate these challenges, and with the use of the Envision® planning tool, our team 
can help prepare you for what’s ahead and provide you with the financial guidance you need.

OUR FAMILY IS HERE FOR YOUR FAMILY
We are a family-based practice dedicated to providing personalized,  
goals-based planning, as well as investment guidance for the many 
different facets of your financial life. Our advisors focus on learning 
about what’s most important to you and your loves ones, as well as  
the circumstances that are shaping your decisions.

IMPORTANT: The projections or other information generated by Envision regarding the likelihood of various investment outcomes are hypothetical in nature, do not reflect actual investment results and are not 
guarantees of future results. Results may vary with each use and over time.
ENVISION METHODOLOGY: Based on accepted statistical methods, the Envision tool uses a simulation model to test your Ideal, Acceptable and Recommended Investment Plans. The simulation model uses 
assumptions about inflation, financial market returns and the relationships among these variables. These assumptions were derived from analysis of historical data. Using Monte Carlo simulation the Envision tool 
simulates, different potential outcomes over a lifetime of investing varying historical risk, return, and correlation amongst the assets. Some of these scenarios will assume strong financial market returns, similar to 
the best periods of history for investors. Other will be similar to the worst periods in investing history. Most scenarios will fall somewhere in between.
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WE’RE READY TO LISTEN…
The Griffith Financial Group believes successful 
client relationships begin with attentive listening. 
Our personalized approach focuses on learning 
about the things you value most, helping you 
clarify your highest priority goals, and designing 
an investment plan to fit your unique needs.

…AND GIVE YOU THE 
ATTENTION YOU DESERVE
We understand that life transitions and key 
life events often come with distinct hopes or 
potential concerns about the changes you 
will encounter in the future. These events 
can include starting a family, buying a home, 
changing jobs, getting divorced, or caring for 
an aging parent.

“Life’s transitions are 
accompanied by financial 
uncertainty. Our family is 
committed to independent 
thinking and personalized 

service that are oriented 
toward your success.”

– TONYA GRIFFITH



Planning Your Estate

As a family-based practice, we know how deeply 
you care about your loved ones. In reviewing 
your current beneficiary strategies, our 
advisors want to help ensure your estate plan 
is designed in a way to transfer your wealth 
as you wish. We will also work with your other 
professionals to help integrate your investment 
and estate plans.

Starting a Family

On average, it costs about $250,000 to raise a 
child,1 not including the cost of college. Planning 
and saving early is often the key. We will help 
you review options for life insurance coverage 
and college savings plans.

1U.S. Department of Agriculture

Getting Married

Marriage can usher in many significant 
investment planning needs, from buying a 
home to planning for children. It can also 
require new dialogue as spouses learn how 
to develop an investment plan that addresses 
both their priorities. 

Caring for an Aging Parent

If you find yourself responsible for the care of one 
or both of your elderly parents, it is important to 
understand your options.

• Investment plan for  
living expenses

• Overseeing parents’ 
assets

• Exploring strategic 
investment opportunities 
to generate additional 
income

• Managing retirement 
savings

Grandparenthood

Today’s grandparents are often far more engaged in 
the lives of their grandchildren. Sixty-two percent of 
grandparents provide some level of financial support 
for grandchildren, from paying for dance classes to 
contributing to college funds.2

• Education funding

• Gifting strategies

• Estate planning strategies

2 Metlife Survey

Starting Social Security Benefits

The decision about when to claim your Social Security 
benefits can be one of the most complex and important 
choices you will make leading into retirement. Our team 
will conduct a Social Security benefit modeling and 
benefit analysis to help work to maximize your lifetime 
benefits.

Pre- and Post-Retirement Planning

Our team can work with you to identify your 
specific retirement goals and develop a plan 
to help you achieve them. We also assist in 
managing all aspects of your transition from 
working to retirement, such as balancing the 
need for a predictable cash flow and your 
desire to leave a legacy.

WITH YOUR FAMILY THROUGH EVERY PHASE OF LIFE
We understand that different life events and stages often mean a change in priorities and a need for specialized 
financial guidance. Our experienced team is ready to learn about your needs and connect you to the right solutions.

STRATEGIES DESIGNED 
TO HELP YOU MANAGE 
YOUR WEALTH

In addition to our in-depth 
planning process, comprehensive 
investment approach, and our 
life phase planning strategies, we 
offer a wide range of products 
and services to help you manage 
your wealth, including:

Investment Planning

Job Transition

Wealth Preservation Strategies

Estate Planning Strategies

Oil & Gas Industry Executive 
Benefits

Business Solutions

We encourage you to learn more 
about these strategies by visiting

TheGriffithFinancialGroup.com

Wells Fargo Advisors is not a tax or legal advisor. Be sure to consult with your own tax and legal advisors before taking any action that may have tax or legal consequences.



WHO ARE YOU – AND HOW CAN WE HELP?

Are you a female investor?

Even if you don’t answer “yes” to either of the questions on the previous page, our team is confident we 
have the necessary resources to help you manage, grow, and preserve your wealth.

If you fall into any of the categories below, we encourage you to give us a call. And you can learn more 
about the ways in which we serve all our clients’ needs by visiting TheGriffithFinancialGroup.com.

Whether your savings are just beginning to grow or you’re nearing retirement, 
we believe investment planning should be a key component of your future. 
Regardless of your age, faith, ethnicity, health, or relationship status, we are 
here to help.

Though we specialize in serving the investment needs of pre-retirees, oil and 
gas professionals, business owners, physicians, women investors, and their 
families, our team truly serves those from all walks of life.

BRIDGING THE 
GAP BETWEEN 
YOU AND 
YOUR GOALS

Do you work in the oil and gas industry?

On average, women earn less per dollar than men, often take time off from work to care for others, and 
generally have very little extra time in their busy schedules. For some women, this can eventually leave them 
unprepared to reach their financial goals. If you feel apprehensive about investing, we want to help you learn 
about the benefits of careful planning and thoughtful investing. We believe that doing so can help you feel more 
confident about the financial future of you and your family.

Women report less confidence in 
their investment knowledge than 
their counterparts, who are often 

overconfident

(The Quarterly Journal of Economics, 2001)

Men tend to live five years less  
than women – that’s half a decade 

of living expenses women may 
need beyond their spouse

(WHO, 2016)

Women earn $0.82 on the dollar 
compared with men

(Bureau of Labor Statistics, 2017)

Extensive knowledge on oil and  
gas company retirement plans,  
such as 401(k)s and pensions

Review the full compensation  
and benefits package provided  

by your employer

We can help oil and gas  
employees proudly retire

Having been located in eastern Louisiana as long as we have, and given our proximity to Texas, many of 
our clients work in the energy industry – specifically oil and gas. Over the course of our experience, we’ve 
accumulated a great deal of knowledge regarding those who work in the oil and gas industry.

We believe we are well suited to meet the investment needs of these professionals. Whether you’re a C-suite 
executive, an engineer, or working in the field, we look forward to helping guide your investment planning 
decisions.

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, member FINRA/SIPC, a registered broker dealer and non-bank affiliate of Wells Fargo and Company. 1020-02605

Recently Single

Non-Profit Organizations

LGBTQ+ Individuals and Families

Business Owners

Professionals

Pre- and Post-Retirement

Pension Plans

Ages 65 and Older

Ages 50 to 65

Ages 30 to 50

Starting Out

LET’S GET STARTED
We welcome the opportunity to meet with you to learn more about your financial 
needs and goals, and discuss how we can serve as your resource in developing 
strategies designed to achieve your objectives. Please contact us today at  
(337) 439-9081 or toll-free at (800) 256-5800 to schedule a confidential, no-
obligation portfolio review or private consultation.

We also welcome you to visit our website – TheGriffithFinancialGroup.com – to 
learn more about the ways in which our family can help your family make the most 
of its financial future.



TheGriffithFinancialGroup.com


