
Helping Simplify the Complexities  
of Your Financial Journey



Who Is CTH Wealth  
Management Group? 
In a world where it may feel that many investment 
managers look alike, CTH Wealth Management Group 
of Wells Fargo Advisors works to distinguish itself with 
a concierge-caliber level of client care. 

We are boutique, multi-generational investment 
advisory practice that utilizes the vast resources 
of a premier financial services firm to deliver 
comprehensive investment advice and institutional-
quality wealth management platform with an 
extraordinary depth of integrated resources.

Guided by Experience

With more than 120 years of combined experience 
helping clients navigate rapidly changing markets to 
achieve their goals, CTH Wealth Management Group 
understands how investment planning has become 
increasingly complex for families.

We find that many people have some anxiety 
about their financial well-being because it’s difficult 
to picture a future that is undefined. Our team 
focuses on helping to reduce our clients’ anxiety 
by establishing a clear path for them to follow 
and guiding them through various life stages. Our 
individual planning approach seeks to combine 
experience, insight, and a deep understanding – not 
just for a client’s goals and objectives, but also for 
their lives, family, interests, and passions.

Investment and Insurance Products:   NOT FDIC Insured   NO Bank Guarantee   MAY Lose Value



David A. Ciccone, CRPC®

Managing Director – Investments
Senior PIM Portfolio Manager

For nearly 20 years, David has specialized in financial and investment strategies, lending, 
stock options, and money management for affluent individuals and institutions in the U.S. 
During this period, he has served in multiple management positions, earned numerous 
distinctions in the industry, and contributed articles on related subject matter to several 
distinguished financial publications.

David received his degree in economics from George Mason University, and his designations 
include being a Chartered Retirement Planning Counselor (CRPC®), as well as other pertinent 
industry certifications.

Tom Z. Harsanyi, CIMA® CRPC®

Managing Director – Investments
Senior PIM Portfolio Manager

With nearly 15 years’ experience in the financial industry, Tom’s primary areas of practice 
include all aspects of investment management, from monthly income strategies to employee 
stock options, as well as investment banking, stock analysis, portfolio development, cash 
management, and business services.

He is a Certified Investment Management Analyst (CIMA®), a designation earned through 
the Wharton School of Business. He is also earned the Chartered Retirement Planning 
Counselor (CRPC®) designation from the College for Financial Planning, and he graduated 
cum laude with a degree in finance from Virginia Tech.

Robert G. Taylor, CFP® CRPC®

Managing Director – Investments

To provide support for his clients, Robert combines his experience and knowledge as a 
CERTIFIED FINANCIAL PLANNER™ (CFP®) professional and Chartered Retirement Planning 
Counselor (CRPC®) with his multi-decade background in corporate finance and management. 
He establishes estate, trust, and charity plans along with plans for educational, retirement, 
and cash flow needs, along with insurance planning.

Robert is a graduate of Lehigh University with a degree in Mechanical Engineering, and holds 
an MBA from the University of Kansas. He also earned a Professional Engineering license 
from the state of California.

Your Wealth 
Management Team
Successful wealth management can 
often exceed the capabilities of one 
Financial Advisor. That’s why we fully 
embrace a team approach to address 
every client’s unique challenges and 
opportunities.

Our highly credentialed team of 
investment professionals capitalizes 
on complementary skill sets to help 
coordinate and oversee the wealth 
management needs of high-net-worth 
individuals, corporate executives, 
business owners, entrepreneurs and 
their families.



David N. Litman, CIMA®

Managing Director – Investments

David has nearly 15 years of commercial real estate 
development, finance, sales, and leasing experience. 
He graduated from The A. B. Freeman School of 
Business at Tulane University with a bachelor’s degree in 
science and management, and he earned the Certified 
Investment Management Analyst (CIMA®) designation 
in 2006 from the University of Pennsylvania’s Wharton 
School of Business.

Outside the office, David is an active member of the 
Investments and Wealth Institute and the International 
Council of Shopping Centers (ICSC). David sat on the 
Board of Directors for Zapata Corporation (NYSE: ZAP) 
for three years and currently sits on the Board of The 
Gesher Jewish Day School in Fairfax, VA.

James D. Schneider, CMT
Senior Vice President – Investments

James has more than 15 years of industry experience 
in financial analysis and portfolio risk management.

With his previous firm, James was a Senior Vice President 
co-managing a large book of client assets. His primary 
focus for the team is based on leveraging his analytical 
experience and knowledge, which encompasses his 
Chartered Market Technician (CMT) designation to 
provide advice around tailored portfolios and risk 
management. James received his BS in finance from 
George Mason University. Additionally, he co-authored 
a book titled “Value Returns: Wide Investing for the Next 
Decade and Beyond,” previously highlighted in Barron’s.

Susanna W. Duran
Senior Registered Client Associate

Susanna is a Senior Registered Client Associate with 
over 15 years of experience in the financial industry. She 
is responsible for the coordination of all client service 
activity and supervises the team’s administration as it 
relates to client accounts and regulatory compliance. 
She received her degree in economics and sociology 
from George Mason University.

Stephen Chu
Client Service Associate

Steve has nearly 15 years of experience in the financial 
industry and previously worked at Morgan Stanley 
and Merrill Lynch. He provides operational sales and 
marketing support for the team and has a hands-on 
approach to working with high-net-worth individuals.

Steve graduated from George Mason University in 
2001 with a BA in advertising, and he currently resides 
in South Riding, VA, with his wife, daughter, and son.

Allyson Anne Carstensen
Client Service Associate

Allyson is considered the team’s “Director of First 
Impressions,” as her primary focus for CTH Wealth 
Management Group is on client interaction and 
scheduling ongoing strategy sessions and reviews.

She also provides a wide range of client services, 
including administrative and operational support such 
as check requests, document processing, and account 
maintenance.

YOUR WEALTH MANAGEMENT TEAM YOUR WEALTH MANAGEMENT TEAM



Wells Fargo Scores 
Highest in Wealth 

Management Mobile 
App Satisfaction

2019, J.D. Power Wealth 
Management Mobile App 

Satisfaction Study

Our Affiliation with Wells Fargo & Company 
Wells Fargo & Company (NYSE: WFC) is a nationwide, diversified, 
community-based financial services company with $1.9 trillion in assets 
and the market value of its stock is $222 billion.* 

From its size and strength to its incomparable lending capabilities, there 
are many reasons we joined this firm. We now have the capability to 
provide our clients with premier brokerage and asset management 
services as well as access to lending, trust and investment banking 
expertise through Wells Fargo affiliates.

*As of December 2019

#1 largest workplace 
employee giving campaign 
in the U.S. for the 10th 
consecutive year
(2019, United Way Worldwide – based on 
2018 donations)

#2 most generous 
cash donor in the U.S., 
contributing approximately 
$444 million to nearly 
11,000 organizations in one 
calendar year
(2018, The Chronicle of Philanthropy)

5th most profitable 
company in the U.S.
(2019, Fortune)

6th in total assets 
(2019, Fortune)

29th biggest company by 
revenue in the U.S.
(2019, Fortune)

10th largest public company  
in the world
(2019, Forbes – based on sales profits, 
assets, and market value)



Putting the Plan in Place

We are committed to alleviating 
clients concerns about their 
finances and taking the emotion 
out of investing by putting an 
investment plan in place to keep 
them from overreacting during 
periods of market decline and 
growth.

Our team can help construct a 
portfolio that seeks to provide 
maximum return potential for your 
personal risk tolerance.

Comprehensive Analysis 

Our team carefully assesses your 
full balance sheet – including 
investment asset allocation, 
retirement accounts, estate 
plans, legacy plans, real estate 
holdings, and insurance coverages 
– to provide a detailed financial 
roadmap which allows you to 
properly care for your wealth and 
loved ones’ long-term financial 
well-being.

*Wells Fargo Advisors is not a legal or tax advisor. You should consult with your attorney, accountant and/or estate planner before taking any action. 
Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance 
companies.

Building a Strong Foundation

Your relationship with our team 
is built on a full understanding 
of your financial needs and 
objectives. As we work with you 
to create a fully integrated and 
personalized investment plan, we 
will draw on our extensive pool 
of knowledge and insight gained 
from decades of experience 
working with a broad range of 
wealth management needs. 

Our Approach to 
Wealth Management 1 2 3



Wealth Management Solutions

We have developed a wealth management platform that we continue to 
evolve and enhance. This includes best-in-class products and services, as well 
as industry-leading planning tools, technology, and advice.

Tax-Efficient Investing Strategies

While there are many different tax management 
strategies to consider – such as tax loss harvesting, 
charitable giving, exemptions and deductions – the 
ideal place to start is determining the changes that 
will be best for your overall portfolio. With your 
overall portfolio strategy and long-term objectives 
in full context, there are several proven tactics you 
can use to seek to minimize tax liabilities. Our team 
will also help you integrate your investment and 
estate plans, or evaluate potential strategies from a 
tax perspective as a component of wealth transfer 
planning.

Pre- and Post-Retirement Planning: Our retirement planning services 
are designed to allow you to identify your specific retirement goals and 
develop a plan to help you achieve them. We assist in managing all 
aspects of your transition from working to retirement, such as balancing 
the need for a predictable cash flow and your desire to leave a legacy. 
You also have the flexibility to adjust your plan as necessary to financially 
support your desired pre- and post-retirement lifestyle.

Estate Planning: We will help review your current estate plan information. 
Wells Fargo Advisors is not a legal or tax advisor. You should consult with 
your attorney, accountant and/or estate planner before taking any action.

Wealth Protection: Insurance protection is a crucial element of a 
comprehensive, long-term investment plan. Because your financial future 
depends on a variety of uncontrollable circumstances, we can help you 
meet your financial security needs with a variety of insurance and financial 
products. Insurance products are offered through nonbank insurance 
agency affiliates of Wells Fargo & Company and are underwritten by 
unaffiliated insurance companies.

Business Solutions: We provide corporate executives and small 
business owners with recommended strategies designed to help increase 
corporate and personal net worth. These services include guidance for 
managing concentrated positions, employee stock option exercise and 
sale, succession planning, and business transition strategies.

Education Funding: We help provide analysis to enable you to determine 
approximate costs and identify the best tax-advantaged funding solution, 
whether a 529 Plan, an Education IRA (also known as Coverdell), a Custodial 
Account, or another method.

Liability Management: As a Wells Fargo Advisors client, you have 
access to securities-based financing, residential mortgages, home equity 
financing, credit cards, and business financing through Wells Fargo 
Advisors or affiliates of Wells Fargo.

Trust services available through banking and trust affiliates in addition to non-affiliated 
companies of Wells Fargo Advisors. Wells Fargo Advisors and its affiliates do not provide 
legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in 
estate planning and is licensed to practice law in your state.

Insurance products are available through non-bank insurance agency affiliates of Wells 
Fargo & Company and underwritten by non-affiliated Insurance Companies. Not available 
in all states.

Lending and other banking services available through Wells Fargo Advisors 
(NMLS UI 2234) are offered by banking and non-banking subsidiaries of Wells 
Fargo & Company, including, but not limited to Wells Fargo Bank, N.A. (NMLSR 

ID 399801), Member FDIC, and Wells Fargo Home Mortgage, a division of Wells Fargo Bank, 
N.A. Certain restrictions apply. Programs, rates, terms, and conditions are subject to change 
without advance notice. Products are not available in all states. Wells Fargo Advisors is 
licensed by the Department of Business Oversight under the California Residential Mortgage 
Lending Act and the Arizona Department of Financial Institutions (NMLS ID 0906158). 
Wells Fargo Clearing Services



The Envision® Process
Putting your financial picture into focus

If your life goals change with time or if fluctuating market conditions 
alter your plan’s results, the Envision process offers the flexibility to 
make adjustments as necessary.

The  
Envision 
Process

Define Major Life Goals

Ideal and  
Acceptable Goals

Prioritizing 
Goals

Collaboration

Making a Recommendation

Implementation

Monitoring 
Progress

New Goals  
and Priorities

IMPORTANT: The projections or other information generated by Envision regarding the likelihood of various investment outcomes are hypothetical in 
nature, do not reflect actual investment results and are not guarantees of future results. Results may vary with each use and over time.

Envision methodology: Based on accepted statistical methods, the Envision tool uses a simulation model to test your Ideal, Acceptable and 
Recommended Investment Plans. The simulation model uses assumptions about inflation, financial market returns and the relationships among these 
variables. These assumptions were derived from analysis of historical data. Using Monte Carlo simulation, the Envision tool simulates 1,000 different 
potential outcomes over a lifetime of investing varying historical risk, return, and correlation amongst the assets. Some of these scenarios will assume 
strong financial market returns, similar to the best periods of history for investors. Others will be similar to the worst periods in investing history. 
Most scenarios will fall somewhere in between. Elements of the Envision presentations and simulation results are under license from Wealthcare Capital 
Management LLC. © 2003-2018 Wealthcare Capital Management LLC. All Rights Reserved. Wealthcare Capital Management LLC is a separate entity 
and is not directly affiliated with Wells Fargo Advisors.

Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance 
companies.

Wells Fargo Advisors is not a legal or tax advisor.

Research shows that among surveyed Envision plan holders:

98%
agree their plan is 
personally tailored 

to meet their unique 
financial goals

96%
agree having an 

Envision plan 
helps them feel 

better prepared for 
retirement

92%
agree their plan helps 

them talk to their 
Financial Advisor 

about significant life 
events

Source: Results are based on a survey conducted online by Versta Research from June 5-June 22, 2019 among 457 Envision clients with Financial 
Advisor relationships. Results are not representative of other client experiences or indicative of future success or performance. The Envision process is 
a brokerage service provided by Wells Fargo Advisors.

Wells Fargo Advisors’ Envision process offers you an effective way to 
identify your highest-priority goals and develop an investment plan 
designed to provide you with the wealth you need to live your life the 
way you want. Instead of tracking your portfolio’s performance against 
a standardized index, such as the S&P 500, we monitor your progress 
toward achieving your life goals on your own fully customized index.

Identifying what is important in 
your life and helping you prioritize 
your financial goals

Creating a well-balanced, 
diversified portfolio based on 
your objectives, risk tolerance, 
and investment time horizon

Coordinating and integrating 
cohesive solutions for all your 
financial affairs, including wills, 
mortgages, insurance, and  
“tax-smart” strategies

Monitoring results, reviewing 
changes in your circumstances, 
and adjusting your investment 
strategy as necessary based on 
your situation

It includes:



Let’s Have a Conversation
CTH Wealth Management Group welcomes the 
opportunity to meet with you to learn more about 
your wealth management needs and goals. We 
look forward to discussing how we can serve as a 
resource to help you develop strategies designed 
to achieve your objectives. Please contact us today 
to schedule a confidential, no-obligation portfolio 
review or private consultation.

1650 Tysons Boulevard, Suite 500 
McLean, VA 22102

(800) 925-3308

cthwealthmanagementgroup.com 

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, 
member FINRA/SIPC, a registered broker dealer and non-bank affiliate of Wells Fargo 
and Company. 0620-01980

tel:+1800.925.3308

